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™ HARE 


and the 


TORTOISE 


Bang! And the hare was off 
like a shot, the race half won. 
Then he stopped for a rest 
— but the tortoise didn’t. He 
just kept plodding along, fi- 
nally caught the hare napping 
—and, as everybody knows, 
went on to win in a walk. 


That’s the way it is in the stock 
market, too. 

Day after day you hear stories about 
spectacular profits being made in the 
market . . . about big speculators who 
made fortunes overnight. 


But year in and year out, the man 
who does best is apt to be the one 
who invests for the long 

pull, who adds a little 
to his portfolio now, 
a little then. 

Nothing flashy 

about it, but 
if that’s the kind 
of an investment 

program that appeals to 
you, we'll be glad to help. 







Just write us a letter about your 
situation, and we'll tell you what kind 
of investments seem most suitable for 
you. There’s no charge, of course, you 
simply address— 


WALTER A. SCHOLL 
Department SE-33 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 








“COLOR TY: WELL UNDER WA 
— BEFORE CHRISTMAS” 


GENERAL SARNOFF POINTS TO INCREASE OF COLOR TV SHOWS AND HOME RECEIVERS 




















ANNUAL MEETING OF RCA STOCKHOLDERS, May 3, 1955. Approximately 1,100 attended. 


POLIO RESEARCH AIDED BY 
RCA ELECTRON MICROSCOPE 


An RCA electron microscope, capable 
of magnifying up to 300,000 times, 
played an important role in the re- 
search that produced the new polio 
vaccine. It was this same electron 
microscope that enabled man to see 
and to photograph the polio virus for 
the first time. 

Today, more than 500 RCA electron 
microscopes are in use throughout the 
world — in industry, science and 
medicine. 





NEW RCA AIRBORNE RADAR 
“SEES” WEATHER MILES AWAY 


Aircraft pilots can now keep informed 
of weather conditions as far ahead as 
150 miles. This is accomplished while 
in flight by means of new RCA air- 
borne radar, which enables commercial 
airlines to plan flights with greater 
precision and passenger comfort. The 
equipment also reveals surface features 
such as lakes and mountains... even 
when visibility is limited. Airborne 
radar is another RCA contribution to 
safer, dependable commercial aviation. 


NEW YORK, N.Y.—In a statement 
RCA’s 36th annual meeting of stoc. 
holders, Brig. General David Sarnoj 
chairman of the board, emphasized tlk 
approaching maturity of color televisio, 
He said he firmly believed “Color Tek. 
vision will break through and be wd 
under way before Christmas of the pre 
ent year.” He stated that NBC 
service of RCA—is at the forefront 
color TV programming. NBC plans fr 
autumn 1955 include colorcasts of ane 
dramatic series featuring the greatet 
classics of all time. Color “‘Spectacular’ 
will be continued, and other major cole 
shows are planned, including severd 
football games. 

RCA color receivers equipped with 
the 21-inch color tube were placed m 
the market in December, 1954. Results 
have been highly successful. Facilities 
have been set up for large-scale produ: 
tidn, and the RCA television tube manv- 
facturing plant at Lancaster, Pa. i 
being expanded to produce more tha 
30,000 tubes a month. 


How many parts in an RCA color TV set! 



















More than 2,070 parts are used in the 21-in 
RCA Victor Color TV set, and 600 supplie 
provide these components. 
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Government Competition 
Costs Taxpayers Billions 


Hoover Report points up magnitude of Federal business 


operations which eat up tax money instead of provid- 


ing it, and compete unfairly with private enterprises 


pyre and war have left us a 
huge legacy of Federal Govern- 
ment operations in fields which are 
normally regarded as the sphere of 
private enterprise. Just how huge 
the scope of these operations may be 
can never be known accurately, but a 
recent Hoover Commission report 
probes deeply into the nature and 
magnitude of the problem and makes 
numerous recommendations designed 
to reverse the growing importance of 
government in business. 

Most business-type Federal activi- 
ties were originally designed to facili- 
tate recovery from the 1932 depres- 
sion or aid the prosecution of World 
Wars I and II. All three of these 
episodes have passed into history long 
since, but the Government enterprises 
they spawned tend to linger on in- 
definitely. In some cases, demand for 
their continued existence derives 
from the fact that they provide goods 
or services at lower prices than pri- 
vate companies would have to charge, 
but it is doubtful that they provide 
many (if any) at lower cost. 

Their lower prices, where these ex- 
ist, can be traced to the favored con- 
ditions under which they operate. 
They pay little or no interest on their 
capital; they pay no income taxes 
whatever; where payments in lieu of 
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property taxes are made to local 
authorities these tend to be decidedly 
subnormal; depreciation charges are 
inadequate or non-existent ; frequent- 
ly some charges such as fringe bene- 
fits for their personnel and salaries 
of their administrators are omitted 
altogether as an element of cost, being 
borne instead by some Government 
department not directly engaged in 
business operations. 


Unsuitable as Yardstick 


Such considerations as these make 
it obvious that the average commer- 
cial activity run by Government is 
wholly unsuitable for use as a “yard- 
stick”’ by which to measure the proper 
level of charges made by private busi- 
ness. Not only do such activities con- 
stitute unfair competition to private 
enterprises in the same lines, but they 
constitute a heavy and unnecessary 
burden on the taxpayers as a whole, 
since the true costs of their operations 
have to be paid whether or not they 
are fully reflected in the accounting 
of the agencies involved. If their 
charges do not cover these costs—as 
is true in most cases—users of their 
services receive a hidden subsidy 
from the remainder of the population 
in the amount of the deficiency plus 
the income taxes which would have 


to be paid by a private organization. 

The fallacy of the “yardstick” idea 
is pointed up by some illustrations in 
the Hoover Commission report of 
savings which accrued to the Govern- 
ment when the General Services Ad- 
ministration contracted out to private 
companies some of the functions its 
own employes had previously per- 
formed. These included savings of 
28 per cent on washing passenger 
cars and light trucks, 16 per cent on 
the delivery of warehouse stocks to 
agency offices (extended to more than 
25 per cent when the contract was 
renewed), 2714 per cent on washing 
windows in Government buildings 
and over 13 per cent on cleaning the 
General Accounting Office building. 
In all these cases, the private con- 
tractors presumably earned profits 
and paid income taxes (as well as 
interest, property taxes, depreciation, 
etc.), yet they were able to charge 
materially less than the bare-bones 
cost to an agency which is undoubted- 
ly run much more efficiently than are 
most Government departments. 

The report cites many instances of 
Federal competition which the Com- 
mission considers harmful. The Navy 
has concentrated an increasing pro- 
portion of its shipbuilding and repair 


Please turn to page 26 
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New Cars Raise Hopes 


For Railway Suppliers 


Talgo and other models may lift demand for passenger 
equipment; but the freight car builders continue to 


look largely to non-rail business for greater volume 


he recent unveiling of a new Tal- 

go train for railroad passenger 
service has helped arouse interest in 
comfortable, high-speed rail travel. It 
is a matter of opinion whether the 
new trains give any better ride. But 
they can take curves safely at a much 
greater speed, they will be much more 
economical to operate, and they could 
pave the way for lower passenger 
fares. 

The Talgo type train has already 
been ordered from ACF Industries by 
the Chicago, Rock Island & Pacific 
and the New York, New Haven and 
Hartford. This train is expected to 
be delivered around the end of the 
year. Early next year a similar tubu- 
lar train being built by the Budd 
Company will go into service on the 
Pennsylvania Railroad for runs be- 
tween New York, Philadelphia and 
Pittsburgh. Train X, another rail- 
hugging type, is being made by Pull- 
man-Standard for the New York 
Central and for the New Haven, 
which means two different models for 
the New Haven. This road is going 
into new equipment quite heavily with 
plans to purchase 30 of the new trains 
within the foreseeable future. At the 
same time it plans to retire almost 
half of its present passenger equip- 
ment. The New York Central is go- 
ing all the way—practically the entire 
passenger fleet will be replaced with 
the new trains in three to five years— 
provided they work out satisfactorily. 

Still another railroad supplier is 
in the picture. General Motors, one 
of the foremost diesel engine makers, 
is quietly at work on lightweight 
rolling stock to be offered in compe- 
tition with the other types, perhaps 
sometime this summer when trial 
runs may be made on the tracks of 
the Pennsylvania, the New Haven, 
the Atchison, Topeka & Santa Fe, 
and possibly other roads. 

The Santa Fe, which will buy at 
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Domestic 
Freight Car Orders 


Rail- 
Car = road 








Builders Shops Totals 

1954—Jan. ........ 442 1,650 2,092 
Serres 2,047 10 2,057 

Ms. a ietaes 250 97 347 

| 540 365 905 
Cc ae 3,279 2,122 5,401 
1955—Jan. ........ 2,749 2,338 5,087 
SS -agegeg 770 1,908 2,678 
eee 1,704 452 2,156 
ee 1,189 1,517 2,706 
MD: ieas 6,412 6,215 12,627 





Source: American Railway Car Institute. 





least one Budd-built lightweight train, 
is branching out also into two-decker 
coaches of a new type. Above, the 
passengers will have a clear view of 
the surrounding scenery, while the 
lower deck will be given over to bag- 
gage, washrooms and other facilities. 
While this type of car will be heavier 
and will cost more than the small 
tubular lightweights, the Santa Fe 
believes it will be more suitable for 
longer runs and that it will compete 
quite as readily with the airplane, bus 
and private car. 


Still more innovations are on the 
way. Meals on the tubular trains will 
be served at the coach seats instead 
of in a dining car, and the trains are 
to run on more frequent schedules 
in order to win more riders from 
competing forms of travel. It is the 
hope of the railroads that increased 
patronage will enable them to cut 
their present passenger train deficit of 
around $700 million annually (includ- 
ing mail and express). While many 
trains on the longer runs do make 
money, the preponderance of short- 
hauls, particularly in the East, and 
the necessity of maintaining large 
amounts of rolling stock for a mere 
15 hours weekly of high-density com- 
muter traffic means that over-all 
profits have been a sheer impossibility 
for the railroads as a whole. 

General Motors, just entering the 
field, is bound to be a strong competi- 
tor, but the older suppliers should be 
able to build up some profitable back- 
logs of the new lightweight trains 
provided they actually prove money- 
savers for the railroads. 


Freight Car Outlook 


Freight car business is another 
story, but there are signs that it is 
picking up following deliveries of only 
22,115 cars last year by the com- 
mercial builders vs. 51,080 in 1953. 
The business has always been one 
of the peaks and valleys, correspond- 
ing in large part to the volume of 
freight traffic, but as the accompany- 
ing tabulation shows, orders are now 
on the rise. On May 1 last, car- 
builders’ backlogs exceeded _ the 
year-earlier figure for the first time 
since November 1951, numbering 


The Railway Equipment Suppliers 


Sales ———,. -————-Earned Per Share————, 


(Millions) 
1953 


\ Annual —, r—3 


Months—, *Divi- Recent 


Company 1954 1953 1954 1954 1955 dend Price Yield 
ACF Industries .. a$192.1 a$114.8 $10.10 $7.93 a$6.42 a$4.22 $4.00 64 6.3% 
Amer. Brake Shoe 139.8 109.9 3.70 3.19 b1.41 0.98 2.00 38 5.3 
Amer. Steel Found. c149.7 c89.0 65.34 c3.05 e2.08 e0.80 2.00 31 64 
Budd Company ... 336.0 244.0 2.88 1.60 033 226 120 2 oo 
Gen’l Rwy. Signal N.R. N.R. 3.00 3.25 0.68 0.62 250 46 54 
ae ‘eae & 57.7 37.6 4.74 0.69 033 083 100 27 34 

tee 
N. Y. Air Brake.. 41.9 36.1 2.84 2.31 0.81 0.54 1.60 24 6.7 
Pittsb’gh Forgings 41.5 20.5 2.88 1.08 0.77 0.23 100 16 6.2 
Poor & Co. “B” 38.5 28.6 3.37 2.05 0.76 068 1.50 21 7.1 
Pullman, Inc. .... 404.2 391.0 5.02 6.05 1.92 0.58 400 60 67 
Standard Rwy. Eq. 25.1 2 1.39 0.17 0.16 0.30 0.60 10 6.0 
Symington-Gould . 19.2 9.6 0.84 0.19 0.20 0.28 0.50 S .. & 
West’gh’se Air Br. 145.1 121.5 2.43 1.88 0.22 0.37 1.20 26 4.5 
Youngst’n Steel Dr. 17.4 10.9 1.75 082 N.R. N.R. 100 15 67 





*Paid in 1954 or current annual rate. a—First nine months of 1953-54 and 1954-55 fiscal years. 


b—Includes 52 cents from shipments deferred from 1953. 


months. N.R.—Not reported. 


c—Years ended September 30. e—Six 
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7,564 cars against 6,312 a year- 
earlier. Indicative of the trend is a 
Western Pacific order for 330 cars 
“to alleviate a shortage and more 
closely approach the road’s quota of 
such equipment.” Increased rail in- 
come this year will bring more such 
orders. 

In general, 1954 was an off-year for 
the railroad equipment makers, but 
increased diversification helped more 
than one supplier to make a compara- 
tively good showing. New York Air 
Brake, for example, had less than $7.5 
million in railroad sales last year vs. 
$28.6 million of other products, or 21 
per cent against 79 per cent, whereas 
in 1951 the respective percentages 
were 68 for rail products and 32 for 
non-rail. Labor difficulties hit Poor 
& Company and Standard Railway 





Full scale mock-up of interior of new "rail 
hugging" train being built by Budd Company 
for Pennsylvania Railroad. 


Equipment last year, while the de- 
cline in freight car deliveries left idle 
some of the plants of National Malle- 
able & Steel Castings (which has a 
fairly high break-even point). A gen- 
eral pick-up in business developed in 
December, however, and several of 
the leading suppliers have been able 
to show better comparative results for 
the first quarter of this year. 

Because of the feast-or-famine 
aspect of the railroad supply indus- 
try, most of the equipment issues are 
semi-speculative situations at best. 
The better equities comprise such 
widely-diversified companies as Pull- 
man, New York Air Brake and 
American Brake Shoe, while ACF 
Industries and General Railway Sig- 
nal are businessmen’s risks. 
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The 20 Most-Favored 


U. S. Investments 


As indicated by the number of owners of each issue, 


these common stocks are tops in investor popularity. 


General Electric has made the greatest recent gains 


he test of a stock’s popularity 

with investors is the number of 
its owners. In this respect American 
Telephone & Telegraph has an undis- 
puted hold on top position, with its 
shareowner total of more than 1.3 
million, despite the fact that it is a 
relatively high priced issue. 

While Telephone has long headed 
the list, issues in other top positions 
have changed from time to time. In 
pre-World War II days, for example, 
Cities Service and Radio were among 
the five leaders, while Standard Oil 
(N. J.) and U. S. Steel stood con- 
siderably lower than their ranking to- 
day. 


From Fifth to Third 


The largest recent gains in share- 
holders have been made by General 
Electric, which passed Jersey Stand- 
ard during the first three months of 
this year. Back in 1940, G.E. occu- 
pied fifth place in the standing; in 
fourth position at the end of last year, 
it is now third. Increases in the num- 
ber of employe-stockholders and in 


other investors following the 3-for-1 
split about a year ago help account 
for the rise. General Motors, which 
has more shares outstanding than any 
other U. S. company, advanced sev- 
eral years ago from third to second 
place, which previously had been oc- 
cupied by Cities Service. 

Save for the Bank of America, the 
20 most-favored U. S. investments 
are all listed on the New York Stock 
Exchange. The American Stock Ex- 
change has Bell Telephone of Canada 
which would take 20th place on the 
list except for the fact that nearly 91 
per cent of its shares are in Canadian 
hands. Standard Oil of California was 
fairly close behind. 

The industry most heavily repre- 
sented is oil (six companies among 
the 20) while four light and power 
utilities have grouped themselves to- 
gether in positions 12 to 15 just 
behind E.I. du Pont, the most-favored 
chemical. Altogether the 20 most 
popular stocks were held by nearly 
4.8 million shareholders, ignoring the 
factor of duplication. 


20 Companies With the Most Shareholders 





Common 
Common Shares -——Dividends—, 

Shareholders Outstanding Recent Paid Current ; 

Company Dec. 31, 1954 (Thousands) Price Since Rate Yield 

1. American Tel. & Tel.. 1,307,215 48,162 184 1881 $9.00 4.8% 
2. General Motors ..... ab500,000  5b91,960 95 1917 5.00 5.3 
3. General Electric ..... ab329,000  b86,686 50 1899 1.20 2.4 
4. Standard Oil (N. J.)..  b299,502 65,435 112 1882 5.00 4.5 
a FF ees re 221,896 26,391 82 1940 = e 4.00 4.9 
6. Bank of America ..... a200,000 24,000 39 1933 1.60 4.1 
7. Cities Service ....... a183,000 b9,912 47 1947 2.00 4.3 
8. Socony Mobil Oil.... 174,910 34,982 59 1902 2.25 4.2 
9. Radio Corporation ... 159,363 14,031 50 1940 LSS 2.7 
10. Pennsylvania Railroad 154,398 13,168 27 1847 1.00 3.7 
Hi. EB. kL. du Pom. ....... b151,835 b45,604 192 1904 5.50 2.9 
12. Consolidated Edison. . 135,897 13,680 50 1885 2.40 4.8 
13. Commonwealth Edison 132,829 16,607 42 1890 2.00 4.8 
14. Pacific Gas & Electric 129,077 16,256 48 1919 2.20 4.6 
15. Southern Company .. al25,000 18,088 20 1948 0.90 4.5 
16. Standard Oil (Indiana) 122,100 32,467 43 1893 1.40 4.2 
17. Transamerica ........ al21,000 9,853 40 1934 1.40 3.5 
18. Texas Company ..... 119,532 27,439 92 1902 3.75 4.1 
19. Anaconda Copper .... 117,614 8,674 61 1936 3.00 4.9 
20. Standard Oil (Calif.). 114,607 30,106 75 1912 3.00 3.9 

a—Approximate. b—As of March 31, 1955. c—2-for-1 stock split effective June 2. e—On basis 


of present shares. 
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Boom Times for Cement Makers 


Supply can't keep up with demand in some areas, 


and the industry is vigorously pushing expansion 


plans. Continued high sales volume appears likely 


M*" of the cement makers had 
a banner year in 1954. Spot 
shortages occurred in nearly all areas 
last year, with the only weak spot in 
demand being in northern California. 
Plants in continental U. S. and in 
Puerto Rico shipped a record 274.1 
million barrels, 5.4 per cent over 
1953, at an average price of $2.76 
per barrel vs. $2.68 in the preceding 
year. Total sales volume for 1954 
exceeded $757.5 million. 


Shortages Mainly Technical 


The industry has occasionally been 
criticized for allowing shortages to 
occur, but the fact is that these are 
usually technical in nature. A big 
public works project, for example, 
may get underway in an area where 
only one or two small cement plants 
are located. But since these plants 
have to take care of their regular cus- 
tomers first instead of supplying a job 
which takes only a few months to 
complete, contractors on the project 
have to ship in cement from points 
further out and pay more in the way 
of extra freight charges. The situa- 
tion was a little severe in New York 
and Ohio last year owing to a two- 
months’ strike in the Lehigh Valley 
and Hudson River areas. To supply 
the builders of the super-highways 
under construction in each state, ce- 
ment had to be shipped in by outside 
mills. 

Since World War II the industry 
has increased its productive capacity 
by some 46 million barrels, but output 
has made considerably larger gains 
because the mills have operated at a 
much higher rate of capacity. The 
prewar operating rate was around 50 
per cent of capacity, and after the big 
wartime building year of 1943, opera- 
tions in most areas had to be cut back 
rather severely. But when the indus- 
try is operating at around 92 per cent 
of capacity as it did in 1953 and 1954, 
it means far greater prosperity for a 
business with such a high break-even 
point. 
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A much heavier capital investment 
in cement plant and machinery is re- 
quired per unit of labor and produc- 
tion than in most other industry. Ce- 
ment is a heavy material and at the 
same time it is cheap, and prices have 
not advanced as rapidly as for nearly 


all other building materials. Last 
year, cement sold for $2.55 per bar- 
rel of 376 pounds in Alabama and 
Illinois, for instance, and at various 
other prices up to $3.20 per barrel in 
Oregon and Washington, compared 
with a $1.47 average in 1941. New 
plant facilities per barrel of annual 
capacity cost $10 or more today com- 
pared with only $2 or $3 before the 
war. In view of the smaller return 
per dollar of investment, before ex- 
panding their capacity the cement 


companies must have adequate assur- 
ance of a flourishing market which 
will maintain operations at a continu- 
ing high rate of capacity. 

The industry nevertheless is gen- 
erally optimistic as regards the future, 
Producers who expect demand to in- 
crease to 300 million barrels annually 
within the next few years are con- 
sidered conservative. Looking ahead 
to 1970, President Joseph S. Young 
of Lehigh Portland Cement figures 
that consumption in Continental U.S, 
should rise by 50 million barrels, or 
from 270.4 million barrels to around 
320 million, excluding Puerto Rico, 


Millions for Expansion 


Plant expansion programs there- 
fore are being pushed more vigor- 
ously. Ideal Cement plans to spend 
$55 million, Universal Atlas (U. S. 
Steel) $20 million, and Lehigh Port- 
land $24 million within the next two 
years. Lone Star Cement, which 
already has expanded some 42 per 
cent since the war, has allocated $14.2 
million more for a total of $85 mil- 
lion. A note of caution is sounded 
by some industry people, however. 
“We may not have anything to be 
afraid of and I hope we don’t,” says 
one, “But I think there’s more danger 
of over-supply than under-supply.’ 
Despite the continuing growth of the 
American economy, the industry can't 
count on a sure thing. 

Highway construction plans, on 
which hopes are pinned, are still un- 
certain. President Eisenhower’s pro- 
posal for a big 10-year road-building 
program has been shelved by the Sen- 
ate which instead passed the Gore 
bill calling for Federal and State ex- 
penditure of less than $18 billion over 
five years starting July 1, 1957. The 


Fiscal View of the Cement Producers 


-——Sales—. -———Earned Per Share——, 
(Millions) -—Annual—, --3 Months *Divi- Recent . 
Company 1953 1954 1953 1954 1954 1955 dends Price Yield 
Alpha Portland .... $25.7 $28.2 $1.59 $2.60 $0.67 $1.01 $1.00 36 2.8% 
Canada Cement ... a22.3 a22.2 1.76 a2.14 N.R.N.R. 1.000 38 26 
Dragon Cement ... 10.8 10.2 2.06 3.06 b2.12 b3.23 150 40 37 
General Portland... 30.5 33.4 2.51 3.29 0.66 0.79 1.75 50.3.5 
Ideal Cement ...... 53.0 59.0 4.70 3.37 0.41 069 160 47 34 
Lehigh Portland ... 585 59.7 3.32 419 0.56 0.74 160 67 24 
Lone Star Cement... 78.7 844 3.27 4.37 0.81 0.87 2.20 61 3. 
Marquette Cement. 28.7 36.2 4.28 5.19 0.41 063 3.00 82 3,7 
Medusa Portland .. 23.3 25.6 3.36 5.46 0.35 0.63 1.60 67 24 
Missouri Portland. . 13.2 160 495 7.20 0.79 1.11 3.00 95 32 
Penn-Dixie Cement. 27.9 30.0 1.89 2.24 0.58 086 100 35 £29 
Permanente Cement 34.3 c39.6 1.54 1.80 yas tet RSE. BBO 36 


*Paid in 1954 or indicated annual rate. a—Year ended November 30. b—-12 months ended March 31. 


c—Years ended January 31 of following year. N 


.R.—Not reported. Note—Alpha, Canada, General 


and Penn-Dixie figures adjustec for 1955 stock splits. 
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House, which is more friendly to the 
Administration program, is to con- 
tinue hearings on it until June 2 but 
even if it takes favorable action, com- 
promise with the Senate proposal will 
not be easy. Yet it is considered that 
major improvements in the nation- 
wide system of interstate highways 


will have to be made since motor ve- 
hicle registrations, now 59 million, 
will exceed 80 million by 1965. A 
record decade of road and street con- 
struction appears to be in prospect as 
soon as the road-blocks have been re- 
moved from the political front. 

While at present levels the shares 









of the leading cement companies re- 
flect the favorable prospects facing 
the industry, prices are not unduly 
high in relation to indicated earnings. 
But based on present dividend rates 
—which in most cases could be sub- 
stantially increased—yields are much 
too low to interest income-seekers. 


Auto Credit Companies Building Up Backlogs 


Near-record auto sales and greater proportion of 


time purchases mean rising volume of receivables. 


This will bring higher profits over the period ahead 


or most industries, excluding 
ee with extremely long pro- 
duction cycles, earnings are a function 
of the volume of business obtained 
currently. In a sense, however, sales 
finance companies live in the past. At 
any given time, a major portion of 
their profits is derived from receiv- 
ables acquired as much as a year pre- 
viously, or even more. Thus, a large 
volume of current sales financing is a 
favorable factor affecting not only 
current earnings, but those to be 
reported for some time to come. 

At present, a number of trends are 
running strongly in favor of these 
enterprises. Most obvious, and of 
great importance, is the near-record 
volume of sales of new cars. Some- 
what less publicized is the fact that 
other big-ticket items frequently 
bought on time are also booming. Re- 
tail sales of television sets in March 
were practically a third higher than in 
the year-earlier period ; factory sales 
of home laundry equipment in the 
first quarter set a new all-time peak, 
and sales of vacuum cleaners during 
the same period were the largest 
since 1950, 


Over-all Trend 


In addition, a larger proportion 
of sales in all these categories in- 
volves consumer financing. This is a 
normal experience during prosperous 
times, when families are more willing 
to mortgage part of their future in- 
comes than during periods of uncer- 
tainty. The trend is evidenced by 
data on March sales of department 
Stores, which show year-to-year gains 
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of 22 per cent for instalment sales 
against increases of only about half 
that much for charge account business 
and six per cent for cash purchases. 
In part, of course, this discrepancy re- 
flects larger than average gains for 
items normally financed as opposed 
to inexpensive items for which the 
buyer pays cash. 

The increase in the proportion of 
current transactions which require 
financing is shown even more clearly 
for automobiles. Unit sales of new 
cars are still well below the fantastic 
average of 640,000 vehicles a month 
recorded in the third quarter of 1950, 
but new automobile credit extended 
in the first quarter of the current 
year was some 30 per cent greater. 
Higher current prices account for 
part of the difference, and larger sales 
of used cars—a scarce commodity in 
1950—also distort the picture, but 
even after allowing for these influ- 
ences it is apparent that a larger per- 
centage of new car sales involves 
financial assistance to the buyer. 

Still another factor tending to build 
up the volume of receivables held by 
sales finance companies is their ability 
to take business away from the com- 


The Auto Finance 


-Gross Income—-, —Net Income 
(In Millions) 


(In Millions) 


mercial banks. The latter entered the 
field some twenty years ago and made 
steady inroads until about 1946. Since 
then, the trend has been in the oppo- 
site direction, and has accelerated 
recently. During the year ended in 
February, finance companies increased 
their outstanding automobile paper 
by $559 million, or nearly eleven 
per cent, while such paper held by 
banks showed a slight decline. With 
competition among automobile dealers 
at the cut-throat stage, the advan- 
tages to them of dealing with finance 
companies rather than banks will 
continue to favor the former. 


More Per Dollar 


Except in 1951, the volume of in- 
stalment credit held by sales finance 
enterprises rose sharply in each year 
from 1949 through 1953. Last year’s 
gain was modest, and was made 
largely at the expense of the banks, 
but there is little question that 1955 
will see another substantial addition 
to receivables. And the lengthening 
terms under which new car financing 
is being granted today—due to in- 
tense competition among dealers— 
bring greater earnings to finance com- 
panies per dollar originally loaned. 

New instalment credit granted has 
set new peaks, after seasonal adjust- 
ment, in each of the four latest 
months (December through March) 

Please turn to page 26 


Companies 


c~- Earned -~ 


Per Share -—Dividends— Recent Indic. 


1953 1954 1953 1954 1953 1954 1954 *1955 Price Yield 
Associates 
Investment ... $91.0 $94.2 $13.5 $15.6 $4.19 $4.85 $1.80 $1.00 67 3.0% 
C.I.T. Financial . 189.2 190.7 34.8 35.6 3.62 3.85 2.25 1.00 49 4.6 
Commercial 
ee 148.7 135.6 23.8 24.2 5.21 4.86 2.60 0.65 55 4.7 
General Finance. 15.2 17.2 17 19 1.44 1.62 0.65 0.35 16 4:4 
Pacific Finance . 37.1 38.9 41 38 3.67 3.40 2.00 1.00 41 4.9 


* Paid or declared through May 235. 








News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Avco Manufacturing C+ 

Now at 7, stock is highly cyclical 
and speculative. (Paid 20c in 1954; 
20c so far in 1955.) Earnings in the 
three months ended February 28 
equaled only 6 cents per common 
share vs. 18 cents in the comparable 
year-earlier period, and no substantial 
improvement is expected before the 
latter half of the fiscal year, ending 
next November 30. Company is con- 
fronted with highly competitive con- 
ditions in all of its divisions but is 
making progress in cutting costs 
through consolidations of certain ap- 
pliance divisions and installation of 
ultra-modern machinery and equip- 
ment. Defense shipments in the first 
quarter were off 38 per cent from 
the 1954 level, but on February 28 
unfilled Government orders stood at 
$185 million, slightly higher than a 
year previously. 


Anaconda Copper B 

Now at 61, stock is a businessman’s 
commitment. (Paying $3, annually. ) 
Since January 1, 1946, company has 
spent, mostly from retained earnings 
and other internal sources, $339 mil- 
lion for expansion and moderniza- 
tion. Completion of the current pro- 
gram will bring the postwar total 
above $400 million, of which more 
than $100 million has gone for items 
that will broaden the scope of com- 
pany’s operations. Stockholders have 
voted to change corporate title to 
Anaconda Company, effective June 


18. 


Beneficial Finance Bp 

Shares are of investment quality; 
stock at 21 yields 4.8% based on $1 
annual dividend rate. Gross operat- 
ing income for the first quarter of 
1955 increased 5 per cent to a new 
peak, reflecting additional units in op- 
eration, generally in territories not 
previously served, as well as sus- 
tained demand for consumer loans. 
Greater volume offset increased oper- 
8 


ating costs as well as expenses in- 
volved in opening additional branches, 
and earnings advanced to 41 cents 
per share compared with 39 cents a 
year earlier (adjusted for 214-for- 
1 split in January). Beneficial is the 
second largest personal loan company 
in the United States and has one 
of the best records in its field. 


Boeing Airplane C+ 
Stock, now at 62, is speculative and 
volatile marketwise. (Paid $3 in 
1954; $1.50 so far in 1955.) Subse- 
quent earnings are expected to show 
improvement over disappointing first 
quarter levels when net per share 
came to only $1.85 vs. $2.58 in the 
1954 period. First deliveries will 
soon be made on B-52 heavy bombers 
under a fixed price contract calling 
for payments on delivery only. The 
previous arrangement has been the 
cost-plus fixed fee method under 
which payments are received as work 
progresses. Boeing is interested in 
making commercial jet airlines from 
the basic design of the KC-135 jet 
tanker, now turned out for the Air 
Force, but Government approval for 
use of existing facilities will be forth- 
coming only if such a project would 
not interfere with military production. 
Virtually all of company’s business is 
currently with the Government. 


Burroughs Bots 

Expansion in the electronics field 
holds long-term growth possibilities ; 
recent price 28. (Paid or decl. 75c so 
far this year; paid 85c in 1954.) Bur- 
roughs will acquire all assets and 
business of the Todd Company, lead- 
ing manufacturer of protective devices 
such as check writers and check sign- 
ers, safety paper and checks, subject 
to approval by the latter’s sharehold- 
ers on June 3. Under the merger plan, 
each share of Todd A or B common 
would be exchanged for 1% shares 
of Burroughs common. Activities of 
Todd’s eleven plants and 31 sales and 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


service offices will be conducted as an 
operating subsidiary of Burroughs. 


City Stores C+ 

Stock represents one of the more 
speculative department store equities 
but is improving in status. At 22, 
yields 6.4% based on $1.40 annual 
dividend rate. Sales for the fiscal year 
ended January 31 increased 4 per cent 
and hit a new peak for the sixteenth 
consecutive year. Greater volume an¢ 
closing of its unprofitable Hartford 
store resulted in wider profit margins 
and net income rose 8 per cent. After 
an expanded capitalization, earnings 
increased 5 per cent to $2.31 per com- 
mon share compared with $2.20 a 
year earlier. City Stores currently 
operates eight major department 
stores with ten branches. It also con- 
trols City Specialty Stores, which 
operates the Oppenheim Collins chain 
of 13 stores and the Franklin Simon 
chain of 11 specialty stores. Expar- 
sion of facilities is expected to con- 
tinue. 


Consolidated Natural Gas B+ 

Stock, now at 35, is a growth com- 
mitment, yield 4.3% from its indi- 
cated annual rate of $1.50. Proceeds 
from the sale of 738,721 shares of 
common stock to be offered to stock- 
holders of record June 2 at 31 (basis, 
1 for each 10 held, with rights ex- 
piring June 21) will be used to retire 
a $20 million bank loan. Company ex- 
pects 1955 earnings of about $21 mil- 
lion, or $2.84 per share on present 
amount of stock. The additional 
shares, however, will reduce _ this 


figure to approximately the 1954 net 
of $2.67. 


International Paper B 

Stock constitutes a businessmam's 
commitment, but at 99, yield is only 
3%. (Paid or decl. $1.50 so far this 
year; $3 plus 5% stock in 1954.) 
Sales during the first three months of 
1955 set a new quarterly record, ris- 
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ing nearly 16 per cent above the same 
year-earlier figure; and net earnings 
increased to $1.75 a share, compared 
with $1.57 for the 1954 first quarter. 
More than $92 million has been budg- 
eted for 1955 expansion, which in- 
cludes construction of a $20 million 
100,000-ton newsprint mill at Mobile, 
Ala., and a new shipping container 
plant near Montreal. 


Mercantile Stores B 

Now at 23, stock yields 6.1% on 
$1.40 indicated annual dividend rate 
and is suitable for income. Despite 
fewer stores in operation, sales and 
earnings for the fiscal year ended 
January 31 remained at about the 
previous year’s level. Sales for the 
first two months of the current 1955- 
56 fiscal year were up 6 per cent and 
record sales are indicated for the full 
year. Mercantile operates 19 principal 
department stores located in the 
Southeast and Central states and 34 
junior department stores and 10 
branch appliance stores in smaller 
communities adjacent to the large de- 
partment stores. Closing of unprofit- 
able stores and opening of new units 
in suburban shopping areas should 
affect earnings favorably. A good 
source of supply for textile products 
exists as the Milliken family owns 
about 40 per cent of the stock, and 
four officers of Deering, Milliken are 
on the Mercantile board of directors. 


Merck oo 

Now at 24, this growth issue is still 
well below its 1951 high of 39, but is 
not a statistical bargain. (Pays 80c 
annually.) As one of the six compa- 
nies engaged in the production of the 
Salk polio vaccine, Merck’s sales 
should benefit considerably from even- 
tual nationwide use of the vaccine. 
Furthermore, a number of new syn- 
thetic steroid compounds currently 
undergoing clinical testing may add 
substantially to 1955 revenues; and 
year-to-year gains are indicated for 
the company’s vitamin and pharma- 
ceutical specialties lines. With pro- 
duction efficiency improving, earnings 
in 1955 are expected to surpass the 
$1.09 a share of last year. 


Merritt-Chapman & Scott C+ 

Cyclical activities of most company 
divisions add elements of risk to the 
common, recent price 24. (Paid $1 
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so far this year; $2 and 25% stock 
in 1954.) Earnings for the first three 
months of 1955 equaled 43 cents on 
each of 2.8 million shares, the average 
number outstanding during this quar- 
ter, compared with 52 cents on 1.0 
million shares in the same year ago 
period, This year’s first quarter figure 
includes results of operations since 
early March of Devoe & Raynolds, 
New York Shipbuilding, and Ten- 
nessee Products & Chemical—thrce 
companies in which Merritt-Chapman 
recently acquired majority interests. 
As a result of the various acquisitions 
in the last three years through ex- 
changes of stock, the number of Mer- 
ritt-Chapman common shares out- 
standing rose to 4.7 million as of 
March 31. 


Newberry, J. J. A 

Stock, now at 35, is a suitable hold- 
ing for income with moderate growth 
prospects. Yields 5.7% on $2.00 an- 
nual dividend rate. Sales for 1954 
rose 5 per cent to a new peak (for 
the thirteenth consecutive year), re- 
flecting a greater number of selt- 
service stores in operation. Earnings, 
however, dropped to $2.96 per com- 
mon share compared with $3.48 a 
year earlier due to increased operat- 
ing expenses (particularly wages) 
and costs involved in store modern- 
ization. Sales for the-first four months 
of 1955 showed a 6 per cent gain. 
Statistically, Newberry has had one 
of the best records among variety 
chains. 


Rhinelander Paper ‘C+ 

Companys long-range prospects 
are favored by a strong trend toward 
prepackaging of foods; recent price 
35. (Pays $1.60 annually.) Sales for 
the six months ended March 31 
dipped slightly below the correspond- 
ing year-ago figure, but earnings of 
$1.52 a share were unchanged from 
those in the same months of 1953-54. 
Rhinelander together with Weyer- 
haeuser Timber has formed the R-W 
Paper Company, which is now build- 
ing a glassine and greaseproof paper 
mill at Longview, Wash., with an an- 
nual capacity of 10,000 tons. Expan- 
sion of Rhinelander’s paper conver- 
sion operations, coupled with growing 
demand for protective papers, indi- 
cates another sales record for the cur- 
rent fiscal year. 





Smith-Corona C+ 

Stock, now at 23, is characterized 
by wide fluctuations in operating re- 
sults. (Paid 15c¢ so far in 1955; 75c 
last year.) Reflecting improved de- 
mand and recent price advances, sales 
in the first nine months of fiscal year 
ending June 30 were 9.4 per cent 
above the year-earlier level. With 
special expenses sharply reduced, 
earnings rose to $2.68 a share, com- 
pared with 94 cents in the same 1953- 
54 period, Earnings for the current 
year, aided by the introduction of a 
new electric typewriter, are expected 
to reach $3.50. Expansion of foreign 
operations, which are now limited, is 
a favorable long-term factor. 


Smith, Kline & French * 

Stock has marked growth char- 
acteristics, but a recent bid price of 
59 is hardly on the bargain counter. 
(Paid or decl. 50c thus far in 1955; 
93c last year.) Operations in this 
year’s second quarter are continuing 
at the highly satisfactory pace of the 
first three months, when sales rose 
53 per cent and earnings jumped to 
73 cents a share, from 33 cents in 
the corresponding period a_ year 
earlier. Wide acceptance of the com- 
pany’s new drug, Thorazine, in psy- 
chiatric therapy and other medical 
fields contributed importantly to the 
improved operating results. In carry- 
ing out its aggressive research pro- 
gram this year, the company has 
planned expenditures in excess of the 
$3.3 million spent on product develop- 
ment in 1954. 


* Over-the-counter issues not rated. 


U. S. Plywood B 

Stock has growth possibilities; 
recent. price 38. (Paid 80c so far tn 
1955 ; $1.40 last year). Stimulated by 
the current building boom, sales in 
the fiscal year ended April 30 hit a 
new high above $150 million, com- 
pared with $124 million in the pre- 
ceding year. The improvement in 
volume also reflected full inclusion 
since last November 1 of U. S- 
Mengel Plywoods, which previously 
was 50 per cent owned. Although an 
18 per cent increase in capitalization 
resulted from this acquisition and the 
purchase of Associated Plywood 
Mills during 1954-55, earnings rose 
to an estimated $4 a share, from $2.63 
in the preceding year. 
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Bites Gold Miner 


Diversification Bug 


South American Gold & Platinum has acquired an |8 per cent 


interest in National Department Stores and is also active 


in a number of "risk capital" situations in Latin America 


he road toward corporate diversi- 
fication has taken some rather 
startling turns in recent years, with 
castings makers buying Florida hotels 
and anthracite producers entering the 
air conditioning field. But few are 
as eyebrow-raising as South Ameri- 
can Gold & Platinum’s acquisition of 
a large stock interest in National De- 
partment Stores, operator of a chain 
of moderate-size department stores. 
Actually, this move by South 
American Gold & Platinum (ticker 
symbol: SGP) is not as far-fetched 
as it seems, for the company has 
been taking on the status of a risk- 
capital enterprise ever since new 
management took over control of the 
gold and platinum dredging concern 
which was founded by the Lewisohn 
interests back in 1916. Last year, a 
group headed by investment broker 
Lewis B. Harder and Pennroad Cor- 
poration (now the largest stockholder 
of SGP) assumed the management 
reins and adopted a policy of invest- 
ing in various capital gains situations 
both here and abroad. For example: 
@Pato Consolidated Gold 
Dredging, Ltd. A 34 per cent in- 
terest has been acquired in this com- 
pany, the largest “placer” gold min- 
ing company in the world. Pato, 
whose properties are located in north 
central Colombia, has earned between 
80 and 90 cents a share in recent 
years and paid 75 cents in dividends 
in 1954. At current market prices, 
the Pato stock is worth over $4 per 
share of South American G. & P. 
@The Ecuadorian Corporation, 
in which a 10 per cent interest has 
been purchased at a cost of more than 
$1 million, is a holding company with 
operating subsidiaries in Ecuador and 
investments in Paraguay. It owns 
the largest brewery in Ecuador, as 
well as the country’s only cement 
plant, and has a sizable interest in 
International Products which pro- 
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duces quebracho extract, and raises 
cattle in Paraguay. 

@ National Department Stores. 
South American G. & P. began buy- 
ing stock in this company last year 
when National was selling around 13 


and eventually acquired 100,000 
shares in the open market. An ad- 
ditional block of stock was purchased 
from the former controlling interests, 
and SGP now holds over 143,000 
shares on which it has a paper profit 
of over $1 million. National, which 
has been described by various sources 
as a “junior grade Montgomery 
Ward situation” and “a company 
worth more dead than alive,” has net 
working capital of $26 a share and 
book value of $31 a share. Thus, the 
SGP-Pennroad group has tangible 
assets to work with as it attempts to 
improve the earnings position of Na- 
tional, which suffered a loss in its 
January 31, 1955, fiscal year due to 
a prolonged strike affecting its 
Pittsburgh stores. 

® Other investments. SGP has a 
10 per cent interest in a 65-mile oil 
products pipeline in Colombia which 
will be completed by October; Inter- 
national Petroleum, which will man- 
age the project, has a 40 per cent 
interest. South American G..& P. 
also has made a small investment in 
a glass manufacturing enterprise in 
Bogota, Colombia, and is partici- 
pating in the organization of a con- 


sumer finance company which will 
extend credit for the purchase of 
autos, trucks, and farm equipment in 
Colombia. In addition, SGP has se- 
curity investments in other companies, 
including Anaconda Copper and Gun- 
nar Mines. 

One might expect that these di- 
verse interests would be sufficient to 
keep even the hustling South Ameri- 
can G. & P. management busy for a 
time, but the company is already pre- 
paring to undertake an additional 
role. It will act as portfolio manager 
for Inter-American Capital Corpora- 
tion, the first U.S. investment com- 
pany set up to invest in securities of 
growing Latin-American enterprises, 
Financing of the $10 million closed- 
end investment company is being 
handled privately by Lehman Broth- 
ers, and President Harder of SGP 
will have a similar position in the new 
enterprise. It is expected that South 
American G. & P. and Inter-Amenri- 
can Capital will make some joint in- 
vestments and the two companies may 
also cooperate with International 
Finance Corporation (a proposed 
World Bank affiliate) in some ven- 
tures. 

South American Gold & Platinum 
may earn between $1.20 and $1.40 
per share this year compared with 8 
cents in 1954. Income from new in- 
vestments (notably Pato Consolidated 
Gold Dredging) will contribute to 
the improvement. South American 
G. & P. enjoys a favorable tax posi- 
tion inasmuch as its subsidiaries are 
incorporated in Canada and Panama 
whose laws exempt dividends from 
taxation until they are paid to SGP 
stockholders. Meanwhile, the com- 
pany’s own gold and platinum dredg- 
ing operations in Colombia should 
continue to yield a satisfactory profit. 


Eyes Latin America 


With the exception of its invest- 
ment in National Department Stores, 
holdings of South America G. & P. 
are now predominantly concentrated 
in foreign countries. However, the 
1954 annual report states: “Your 
company intends to pursue a policy of 
investing in Latin American countries 
where outside capital is in great de- 
mand and, at the same time, to con- 
tinue a search for investment oppor- 
tunities in the U. S. and Canada.” 

South American Gold & Platinum 
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has approximately 1.8 million shares 
outstanding which sell on the New 
York Stock Exchange around 12. A 
yield of 4.2 per cent is provided from 
the recently increased dividend of 
124 cents quarterly. It goes without 
saying that there are significant risks 
in a “risk capital” enterprise such as 


AMF Profits 


South American Gold & Platinum. 
But for those willing to speculate on 
the growth possibilities of underde- 
veloped countries and on other capi- 
tal gains situations which the com- 
pany’s aggressive management may 
ferret out, the shares have a measure 
of long term appeal. THE END 


Haven’t Met Expectations 


Earnings shown by American Machine & Foundry last 


year were below ‘53 results, and decline has been 
extended by this year's figures. What of the future? 


fter 15 months of declining profits, 
American Machine & Foundry 
reports the trend has changed. Busi- 
ness is fine. Estimates of full year 
1955 sales are put at a record $142 
million, while earnings are forecast 
as “much better” than last year. The 
15-month period is said to be nothing 
more than a temporary downtrend in 
the company’s impressive growth. It 
has been really impressive. In 1939 
volume was only $5.0 million, in 1943 
it had expanded to $15.2 million, by 
1951, $54.2 million. 

AMF has long been known for its 
special-purpose machines designed for 
the tobacco, bakery and textile indus- 
tries. The company is the biggest 
U. S. manufacturer of machinery for 
making cigars and cigarettes; its ma- 
chines wrap 60 per cent of the bread 
baked in this country ; in the clothing 
field AMF’s Noftali stitching ma- 
chine was the first to duplicate hand 
stitching. This is but the beginning. 
In 1948 the company started its ac- 
quisition program, picked up 17 con- 
cerns in the interim. So far this year 
AMF has purchased American Iron 
& Machine Works and 77 per cent of 
Associated Missile Products Corpo- 
ration. Today AMF is far more than 
a machinery manufacturer. The com- 
pany is an important factor in such 
fields as atomic research, pretzel mak- 
ing machinery, electrical products, 
bicycles and children’s toys, metal 
furniture, bowling alleys, electronic 
relays and small horsepower motors. 
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It is best said to be in the engineering 
and development industry with some 
branches extended into the consumer 
product field. 

Such diversification has paid off 
handsomely—but not without prob- 
lems. The trouble last year and the 
first quarter of this year came from 
two sources: defense contracts and 
bicycles. In defense business there 
were both cut-backs and stretch-outs. 
The result was higher costs, which in 
turn nicked profits. This year about 
40 per cent of AMF’s volume will 
come from such contracts against 
about 50 per cent in recent years. 

In the bicycle field, it was a sorry 





American Machine & Foundry 


Sales *Earned +Divi- 


Year (Millions) Per Share dends Price Range 


1939... $5.0 $0.95 $0.80 1534—11 

1940... 5.7 1.33 0.80 14%—10 

1941... 103 137 0.94 13%— 8% 
1942... 15.1 1.08 080 12%— 9% 
1943... 15.2 1.05 080 15%—12% 
1944... 116 100 080 24%4—143% 
1945... 125 100 080 41 —21 

1946... 16.7 1.03 080 45%4—21% 
1947... 250 118 080 28%—18% 
1948... 25.7 D003 0.80 213%4—12%4 
1949... 17.9 0.26 080 15%—11% 
1950... 275 1.50 080 17%—12% 
1951... 542 2.28 a0.80 203%,—14% 
1952... 105.8 2.03 a0.80 2434,—16% 
1953... 139.2 2.41 a0.75 247%—19% 
1954... 1265 1.62 a1.00 283%%—21% 


Three Months Ended March 31: 


TOU: <n QUE, WAS has andes nnins 
1955... 29.7 0.34b$0.50 b3754—25 


"Excludes undistributed earnings of Int’l 
Cigar Machinery 1939 through 1951. +Has paid 
dividends every year since 1927. a—Plus stock. 
b—Through May 25, 1955. D—Deficit. 


situation all around. Last year 55 per 
cent of the bikes sold in this country 
were foreign-made against 3.4 per 
cent in 1950. Big reason according to 
AMF Chairman Morehead Patterson 
was the devaluation of the English 
pound which enabled the British to 
double discounts to U. S. dealers. As 
a result, dealers pushed foreign made 
bikes as never before. Because of the 
differential in labor rates and the 30 
per cent duty on parts for the light 
weight bikes, U. S. makers are hard 
put to compete. Although this hurts 
AMF-made bicycles, the company 
has been able to offset the decline 
somewhat since it is the U. S. dis- 
tributor for British made Hercules 
bicycles. The Royal Master, bearing 
the AMF monogram, is made by 
Hercules for the U. S. company. 

A better offset is found in many of 
AMF’s other products. Most im- 
portant at the moment and perhaps 
over the long term is the automatic 
pinspotter which does the work of 
pin-boys in bowling alleys. Actually, 
much of AMF’s other diversification 
came about simply because the com- 
pany had to build itself into a strong 
enough financial position to handle 
pinspotter production and sales. 

The pinspotter is a big business. 
Should AMF snare orders to supply 
half the 60,000 alleys now certified 
for league play, rentals could reach 
$45 million, profits almost $7 million 
annually. New alleys are being built 
at the rate of 1,200 a year. Things 
look good now as orders pour in but 
there were plenty of black days in 
the past. 


Pinspotter Shares Limelight 


The pinspotter -was first brought 
out in 1946 but failed because of its 


‘tremendous weight, complexity and 


complicated maintenance. The blow 
resounded in the stock market as 
AMF’s stock fell from 45% to 214%. 
Six years and $5 million later the pin- 
spotter was re-introduced. About 
5,000 pinspotters have now been in- 
stalled, and another 2,000 have been 
ordered. In just the first three weeks 
of May, 608 orders were signed. In 
addition, AMF makes bowling alleys 
and virtually everything else con- 
nected with the sport. 

While the pinspotter rings up the 
cash register these days, nuclear re- 
Please turn to page 25 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings tu 


this ideal it can count upon the support of the investing public 


. -- LOUIS GUENTHER, Publisher, 1902-1953 


Railroad Report 


LonGER-RANGE bullish 
influences include the apparently 
favorable reaction of a large segment 
of the public to the Cabinet Commit- 
tee’s Report on Transportation to 
President Eisenhower and the sup- 
porting legislation now before Con- 
gress. It is to be hoped that Con- 
gress revises the rules under which 
this vital industry operates. It is 
difficult to upset the basic argument 
of the Cabinet Committee with re- 
spect to the need of amending the 
Interstate Commerce Act. Its under- 
lying philosophy conceives the car- 
riers as a transportation monopoly. 
Instead, the railroads are now com- 
petitive with truck, bus, airline and 
ship carriers. The Cabinet Commit- 
tee has recognized this change, a cir- 
cumstance that prompted the newly 
formed Railway Progress Institute to 
greet the Report as a “realization that 
the ‘railroad monopoly,’ vanished 
with the horse and buggy.” 

The need of an efficient transporta- 
tion system in which the railroads are 
a profitable part is apparent. His- 
torically, they have been an important 
market for labor and suppliers. Even 
now, though handicapped by hoop- 
skirt legislation, they are spending 
nearly $2 billion a year to keep their 
equipment, roadbed and _ services 
modern. They deserve the right to 
compete. 


Electric Utilities 


FrinancIaAL wortp in 
its June 15 Number will devote a 
part of its editorial content to a Re- 
view and Forecast of the Public Util- 
ity Industry. The subject, as a recent 
survey of readership opinion indi- 
cates, is a live one. The utilities, 
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along with the oils and chemicals, 
now are investor favorites. But it 
wasn’t always so. Following enact- 
ment of the Public Utility Holding 
Company Act, the electric utilities 
ueeded substantial new capital to 
finance expansion of capacity and, at 
the same time, faced the threat of 
public ownership. Obviously, the 
time was unfavorable for major 
financing. Utility stocks were in dis- 
favor. 

To counteract the left-wing politi- 
cians’ clamor for public ownership, 
a group of utilities initiated an adver- 
tising program to carry their case to 
the public, including investors. They 
argued that the taxpaying, privately- 
owned utilities could provide the type 
of service needed more efficiently and 
more economically than a Govern- 
ment-owned industry could do the 
job. The campaign encouraged in- 
vestors to pour billions into new stock 
and bond issues of the industry and 
the nation has benefited. Utility 
management has provided more 
power at less cost than before, and a 
fair return has been paid to stock- 
holders. The industry has gained 
high ranking by giving good service. 


Living Costs 


Mayor wars usually 
have been followed, after brief inter- 
ludes of postwar price advances, by 
declining trends in living costs. After 
World War II, this usual pattern 
was not followed, first because of the 
inflationary policies of the Adminis- 
tration then in power and later be- 
cause of the outbreak of Korean hos- 
tilities which placed further strains 
on the price structure. Currently, the 
evidence indicates that supply is again 
catching up with demand. A straw- 
in-the-wind has been supplied by the 
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Government’s consumer price index, 
For the first time in five months, the 
index between mid-March and mid- 
April showed a dip of 0.1 per cent, 
A contributing influence was the first 
decline in rents since 1942. 

The practical significance to in 






vestors of the change is its possible from 
indication that inflationary pressures fhe d 
have about spent themselves. The Mfeed s 


stretch-out of our defense program 
has been a contributing influence. To 
wage-earners and salaried employe: 
it implies higher purchasing power (i. 
take-home dollars. Management oi 
course is emphasizing this important 
point in the pending conferences on 
new wage agreements. 
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Breathing Spell 


Market ACTIVITY, as 
measured by New York Stock Ex- 
change statistics, averaged 3.6 million 
shares daily in January and from that 
peak had declined by the middle oi 
this month to 2.3 million. In casting 


about for explanations, several sug- pf it 
gestions have been offered including rom 
recent increases in margin require- MBhrot 
ments to the present figure of 70 per JRbow 
cent and the now familiar scolding by Jmore 
the Chairman of the Senate Banking than 


Committee group which studied stock BN: 


speculation. Ick 

A more important factor probably fhe | 
is the prudence of cash buyers of se- Jan 
curities. The market had experienced Jor: 
a sharp rise following the evidence JBon’s 





that business had turned upward in Jan 


1955 with more than expected sharp- Mn v. 
ness. Moreover, there is evidence fects 
that institutional investors may be fMlrug 


withholding or at least reducing fresh [Mut 
commitments pending the outcome of ion 
current wage agreement negotiations. lise 
Meanwhile, the market is enjoying a1 [jgnd 
overdue breathing spell. hre 
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McKesson Has Had 


Steady Sales Growth 


ong term prospects appear to be favorable and at 


present prices the stock affords a liberal yield from 


a dividend that should be well - covered this year 


na class by itself is McKesson & 
Robbins, Inc. It is the only U. S. 
ompany that wholesales both drugs 
pnd liquors on a national scale. Drug 
store items account for about two- 
hirds of sales, liquor about 25 per 
ent, the company’s own products 
hree per cent. The remainder is 
halked up by commission business 
rom bulk chemicals, exports and 
he distribution of agricultural and 
eed supplements. 












aters to Drug Stores 


Obviously, corporate emphasis is 
pn drug stores. McKesson & Rob- 
bins buys large quantities of drug- 
store products from manufacturing 
oncerns, and re-sells them to the in- 
ependents. More than 38,000 of the 
ation’s 50,000 drug stores find the 
ompany’s service invaluable. A small 
ruggist would be hard put to obtain 
but two or three bottles of various 
irugs and a half dozen of others. 
The time lost and the cost of such 
mall orders would prohibit profitable 
pperations. McKesson & Robbins 
lakes money on small orders because 
bf its volume. The company buys 
ron some 7,500 suppliers and 
hrough its 74 drug divisions’ fills 
tbout 9 million individual orders with 
lore than 95 million items of mer- 
handise every year. 

Not just a passive order taker, 
IcKesson & Robbins is contantly on 
he look-out to increase the sales of 
lanufacturers and druggists. The 
lore they sell, the greater McKes- 
son's volume. From the company, 

anufacturers learn what sells best 

N various regions and areas, the ef- 
ects of packaging and the like. For 
lruggists, it does virtually everything 
ut the actual selling. For informa- 
lon on new products, latest deals and 
‘iscounts, last minute price changes 
ind buying data the company issues 
hree major publications. Foremost 
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is Profitunities, a monthly magazine- 
size booklet. McKesson’s Book of 
Sundries is an illustrated publication 
packed with practical information on 
styles, construction, uses, prices and 
packing of products. Issued every 
other year this book is a merchandise 
panorama, the most complete of its 
kind published in the drug industry. 
Another sales-producing medium is 
the McKesson Gift Book, issued 
every fall. McKesson develops its 
Christmas gift selling program 
around the latter. 


“Rex McKay" Program 


With pharmaceuticals the fastest 
growing phase of the drug business 
McKesson has set up in all its 74 
divisions the ‘““Rex McKay” program. 
This plan recognizes the druggist’s 
need for better-than-normal service 
on prescription merchandise, and the 
manufacturer’s desire to have his 
products reach the retailer with the 
least possible delay. Its single aim is 
to keep pharmaceutical distribution 
abreast of the growth of manufactur- 
ing operations. 





McKesson & Robbins 

Net Earned 

Sales Per f#Divi- 
*Year (Millions) Share dends ¢Price Range 
1943.. $243.4 $2.56 $1.04 23%—13% 
1944.. 279.9 248 1.23 26%—195% 
1945.. 306.6 2.24 1.27 38%—21% 
1946.. 338.0 4.32 1.91 51%—36% 
1947.. 3423 4.91 2.18 40 —273% 
1948.. 352.7 444 2.18 32%4—26% 
1949.. 3566 445 2.41 371%4—27% 
1950.. 367.6 4.14 2.41 38%—30% 
1951.. 433.1 4.51 2.43 43%—3414 
1952.. 4369 3.60 2.50 46 —33% 
1953.. 461.0 3.81 2.50 3914—33% 
1954.. a361.3 a2.82 2.50 431%4—3714 
Nine months ended December 31: 
1954.. $356.0 $3.05 Pe eee eee 
1955.. 365.0 2.80 b$1.25 b4534,—40 


* Fiscal year changed to end March 31, in- 
stead of June 30 beginning with 1954. + Paid 
dividends every year since 1941. {Calendar 
years. a—Nine months ended March 31, 1954. 
b—Through May 25. 


Nor does McKesson stop there. 
The company offers a complete store- 
modernization service designed to 
show druggists how to adapt mass- 
merchandising methods to the special 
requirements of the drug store. Spe- 
cialists evaluate store locations, esti- 
mate potential sales, plan store-open- 
ing promotions and even assist in 
financing store improvement. Drug 
store personnel is not overlooked. 
McKesson conducts sales training 
courses for clerks. 

Just how much this over-all pro- 
gram adds to sales is not known. But 
it plays an effective part in McKes- 
son’s battle against the super-market. 
The latter has long been competing 
with McKesson for drug sales. Super- 
markets and drug chains buy whole- 
sale and do not require McKesson’s 
services. 


Distributor and Maker 


In addition to distributing the 
products of other companies, Mc- 
Kesson makes more than 200 proprie- 
taries for sale under its own name. 
Best known are Albolene cleansing 
cream, Bexel (vitamins), Tartan sun- 
tan lotion, Tawn Toiletries, Calox 
tooth powder, Surin, a surface anal- 
gesic, and Yodora, a _ deodorant. 
While these are but a small part of 
the company’s over-all business, every 
effort is made to continually improve 
the products. While McKesson is 
anxious to increase sales of its pro- 
prietary products, it has no plans to 
step outside that field. Promising as 
the ethical drug business is consid- 
ered, the company does not intend to 
start up its own manufacturing opera- 
tions in that field. 

In the liquor industry, McKesson 
has a well entrenched position. The 
company is the sole U. S. distributor 
of Martin's V.V.O., Highland Queen 
Scotch whiskies and Ronrico rum. 
However, most of its business comes 
from the distribution of the principal 
brands of domestic manufacturers. 

Growth of the drug business has 
done much to offset the fluctuations 
of the more erratic liquor business. 
Profit margins have been sustained 
despite higher costs by more eco- 
nomical operating methods. McKes- 
son’s common stock—no spectacular 
market performer—at a current price 
of 42 yields 6 per cent, a good return 
for a businessman’s investmert. 
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Electric Utilities Thrive in Texas 


Lone Star State comprises one of the fastest-growing 
service areas in the country. This has been reflected 


in favorable records of utilities operating in that territory 


a any Texan knows, the Lone 
Star State not only is the big- 
gest of the 48 states, but it comprises 
one-twelfth of the entire land area of 
the United States. The sixth ranking 
state from a population standpoint, 
Texas is the leader in oil and gas pro- 
duction, beef output, sheep raising, 
and sulphur production. The economy 
of the state is supported by a com- 
bination of favorable factors, notably 
a large area suitable for development, 
cheap fuel, a mild climate, and ready 
accessibility to world markets. Al- 
though its large oil and gas produc- 
tion and substantial agricultural out- 
put have made Texas less dependent 
upon manufacturing than other sec- 
tions of the country, there has been 
a consistent and healthy development 
of manufacturing within the state’s 
borders. 


Basis of Favor 


The dynamic growth of the Texas 
economy in the postwar period has 
been reflected in expanding revenues 
and earnings for the state’s leading 
electric utilities. Favored by rapid 
population and industry growth, and 
basking in a mild regulatory climate, 
the Texas utility companies have 
proven an outstanding group for in- 
come and capital appreciation in re- 
cent years. Thus, it is probable that 
institutional and other investors will 
continue to favor these companies 
though they sell at substantial pre- 
miums over other utilities in terms of 
yields and price-earnings ratios. 


1954 
Revs. 
Company ( Mills.) 
Central & South West..... $104.5 
Community Public Service. 10.0 
El Paso Electric........... 9.9 
Gulf States Utilities........ 46.5 
Houston Ltg. & Pr........ 58.1 
Southwestern Pub. Serv.... c32.1 
Texas Utilities ...5...... 117.0 





*Twelve months ended March 31. §Current indicated rate. a—American Stock Exchange. b—Bid price. c—Fiscal year ended August 31; earnings 


Largest member of the group in 
terms of 1954 gross revenues is Texas 


Utilities Company, an integrated 
holding company whose three subsi- 
diaries (Dallas Power & Light, 


Texas Electric Service, and Texas 
Power & Light) furnish power in a 
72,700 square mile area entirely with- 
in the state’s borders. Population of 
the territory served is around 2.5 mil- 
lion (about one-third of the total for 
the entire state) largely residing in 
such important cities as Dallas, Fort 
Worth, Midland, Wichita Falls, 
Tyler, and Waco. The company has 
a fortunate position with respect to 
fuel costs as all of its business is 
covered by fuel clauses which tie elec- 
tric rates to prices paid for natural 
gas. And, like other members of the 
group, it is not unduly troubled by 
regulatory problems since there is no 
commission regulating electric rates 
in Texas. Reflecting continued 
growth in power demand in the terri- 
tory, the company has just announced 
that it will spend $57 million in 1955 
and about $60 million in each of the 
next three years to expand its facili- 
ties. 

Central & South West Corpora- 
tion, also a holding company, consti- 
tutes one of the most far-flung utility 
systems, serving a population of over 
2.5 million persons in four states. Ap- 
proximately 57 per cent of the sys- 
tem’s electric revenues is derived in 
Texas, while 30 per cent is obtained 
in Oklahoma, nine per cent in Loui- 
siana, and four per cent in Arkansas. 


The Texas Utility Group 


exclude benefits of accelerated amortization. s—Paid 5 per cent stock in March 1955. 
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The largest Texas cities served by it 
operating subsidiaries are Corp 
Christi, Laredo, San Angelo, anj 
Abilene, while important communitig 
outside the Lone Star State (such 4 
Tulsa, Okla., and Shreveport, La) 
are also provided with electricity 
Along with other southwestern util. 
ties, Central & South West is bene. 
fiting from the dynamic growth of ai 
conditioning in its territory and i 
also has several hundred heat pump 
on its lines. With natural gas —; 
cheap boiler fuel — available, the sys 
tem shows fuel expense representin 
only about eight per cent of operatin 
revenues, or roughly half the figur 
for the industry as a whole. 


Others in Group 


Houston — the “oil capital of th 
world” and the largest city in Texs 
— is served by Houston Lighting ¢ 
Power, which also operates in Ga 
veston, and other smaller communi 
ties. Houston has had rather phe 
nomenal growth in population, at. 
vancing from 21st position among tht 
nation’s largest cities in 1940 to 14th 
place in 1950. The city is not onl 
the focal point for the Gulf Coat 
chemical industry, but the Port d 
Houston is the second largest dee 
sea port in total tonnage, thanks t) 
the construction of the man-mat 
Houston Ship Channel which brought 
the sea 50 miles inland. 

Gulf States Utilities is a fast-grow 
ing company whose operations att 
not confined to Texas. Gulf State 
furnishes electric energy in southeast 
ern Texas and south central Low: 
siana, in an area with a population ¢ 
785,000. Last year, 57 per cent of tht 
system’s operating revenues was 0b 
tained in Louisiana and 43 per cent it 
Texas. The service area includes tht 
cities of Beaumont, Port Arthur, atl 


Please turn to page 27 










Sources of Domestic Earned Price 
r——Gross Revenue——, Kwh. -——-Per Share r--Dividends— Recent Earns. , 
Elec. Gas Misc. Use 1953 1954 1955 1954 §1955 Price Ratio Yiel 
100% oo 1,975 $1.72 $2.00 $1.90 $1.20 $1.32 33 174 40% 
92 5% 3% 1,887 1.60 169 1.76 1.00 100 a25 142 40 
100 - . ae 2.11 2.43 2.43 1.60 1.60 b39 161 41 
81 5 14 = =2,159 1.87 1.88 1.93 135 1° 3S: ORC 
100 oy _. ee 1.99 2.30 2.19 1.20 s1.20 43 196 28 
95 3 2 1,670 148 1.46 1.56 232° 182): .204.. 
100 2,368 3.33 3.85 3.92 2. 222... 3... U 
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Investment Service Section 


For Busy Investors Who Desire Specific Advice Quickly 


MARKET OUTLOOK 











Bull market will be six years old within a few more weeks, 


a much greater life span than is customary for such moves. 


At present levels, few outstanding bargains are available 


Unless the brief and limited setback of 1953 
is regarded as a true bear market, the major up- 
trend will have completed its sixth consecutive year 
within a few weeks. This is an exceptional life 
span for a bull market, exceeded only by the 1921- 
29 move. The fact that the advance has already 
lasted unusually long, and that it has pushed prices 
to new all-time peaks, does not constitute definite 
proof that it is nearing its end, but these considera- 
tions certainly justify a healthy degree of caution 
among conservative investors. 


It is apparently quite true that we can look 
forward today to a substantial further increase 
in earnings and dividends—not at all the type of 
situation which would normally call for a jaundiced 
outlook toward the market. And if prices have left 
previous limits far behind, so have production 
levels, population, incomes and practically all other 
economic guideposts. Furthermore, two important 
factors currently tending to force prices up have 
net been witnessed in previous bull markets to any- 
where near the same degree. 


One is the insistent buying of equities by insti- 
tutional investors such as pension funds, mutual 
funds and personal trust funds. This tends to dry 
up the available supply of stocks. The same influ- 
ence is exerted from the other direction by the rela- 
tively small amounts of new common shares cur- 
rently being sold—small, that is, in relation to the 
volume of total financing, the present level of busi- 
ness activity and the amount of stock flotation 
which might be anticipated at current market levels 
in the light of experience during previous periods 
when equity quotations were as high historically 
as they now seem. 


Stock financing during the first quarter of 1955 
was large measured in dollars, but still represented 
a subnormal proportion of total new-money issues, 
and was almost negligible in terms of industry’s 
sales volume, or the market valuation of equities 
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already outstanding. There seems little likelihood 
of any major change in this situation in view of 
the high level of corporate tax rates—which puts 
a premium on sale of bonds, whose interest is tax- 
deductible—and the narrow spread between yields 
on stocks and on medium-grade bonds. 


Large institutional purchases are also apt to 
continue; in fact, they may well increase. These 
two factors, combined with favorable business 
trends and the growing investible income of an 
increasingly stock-conscious public, could conceiv- 
ably result in extending the bull market almost in- 
definitely—perhaps to the 600 level in the Dow- 
Jones industrial average which is occasionally 
mentioned, in somewhat apologetic tones, by the 
more optimistic market commentators. (The DJIA 
is currently around 422.) 


Certainly there is nothing in the present or 
foreseeable future market or business situation to 
warrant real pessimism. But if there is one failing 
which, niore than any other, has proven disastrous 
to investors in the past, it is the tendency to permit 
their enthusiasm to rise in direct proportion to the 
level of stock prices. There was ample evidence of 
this trait during late 1954, and its reappearance on 
a large scale for any extended period would con- 
stitute a definite and probably reliable danger 
signal. 


For the present, buyers appear to be taking a 
more realistic attitude. As long as this prevails, 
and earnings and dividends continue to rise, there 
is little cause for concern over market prospects. 
But it must be recognized that at present prices 
few outstanding bargains are available. Thus, in- 
vestment policies should be based on attempts to 
obtain adequate income and moderate price appre- 
ciation rather than huge capital gains. Even if the 
latter are still available, they can be attained only 
by assuming excessive risks. 


Written May 26, 1955; Allan F. Hussey 
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Building Awards at New Peak 


The 20-week total of heavy construction awards 
(Engineering News-Record figures) reached an all- 
time high for the period with all principal types of 
contracts advancing sharply. Federal contracts 
climbed the fastest, rising 72 per cent, with earth- 
work and waterways making the largest relative 
gain of any type of public works. Highway awards 
were the major factor in a record volume of state 
and municipal contracts. Mass housing soared 62 
per cent over the previous record volume posted in 
the same period of 1954. 

Industrial building is continuing vigorously, 
tcpping year earlier figures by 31 per cent for a 
new record total, and the large volume of new 
plants recently proposed means that this upturn 
should continue. Although in smaller volume, com- 
mercial building also set a new record, up 33 per 
cent over the previous high shown in the first 20 
weeks of 1954. Total volume for the period was 
$7.14 billion, up 41 per cent above the 1954 span 
and 18 per cent higher than the previous 1953 
record. Two of the largest recent contracts are $59 
million for construction of 2,600 homes at Jericho, 
Long Island, N. Y., and a $45 million atomic power 
plant for a group of companies headed by Com- 
monwealth Edison. 


Stock Split Candidates 


Although the stock split parade appears to have 
slowed down temporarily, there are many issues 
whose current price or capitalization set-up makes 
them logical candidates for future “melon-split- 
ting.” Here are nine such companies: 


Recent 


*Dividend Price Yield 
American Home Products... $3.00 80 3.8% 
Chic., R. L. @ Patific........ 5.00 93 5.4 
Conn. General Life......... 2.60 b468 0.6 
oo ee eee 5.50 192 2.9 
Hercules Powder .......... 3.00 a7 2.6 
International Salt .......... 4.00 104 3.9 
Panhandle East. P. L....... 3.00 82 3.7 
Union Bag & Paper........ 3.50 82 4.3 
Zenith Radio & Telev....... 3.00 127 2.4 


*1954 payment or current annual rate. b—Bid price. 


Machine Tool Orders 


Orders booked by the machine tool makers 
dipped to $53.4 million in April, $10 million below 
the March total but 26 per cent above the figure 
for April 1954. Shipments also were down in 
April, leaving the industry backlog at 4.5 months 
of production at the current monthly rate. Because 
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of seasonal factors, no significant improvement in 
the rate of incoming orders is in prospect in the 
immediate months ahead. However, $10 million 
of Air Force orders are expected to be placed be- 
fore mid-year, and it is hoped that the machine 
tool show slated for September will stimulate 
civilian buying. 


Locomotive Backlog Grows 

The manufacture of locomotives, which was once 
a sizable business for corporate specialists in this 
field, has now been relegated to a single division of 
surviving, well-diversified companies. The business 
has fallen off mainly because the diesel locomotive 
which began to outnumber the steam type in 1952, 
can do so much more work per unit than its older 
counterpart. The number of locomotives in service 
declined 25 per cent between 1944 and the end of 
1954, but the average tractive effort of all locomo- 
tive units increased nearly 15 per cent in the mean- 
time. 

However, more locomotives may be built this 
year than last. New locomotive units on order 
May 1 totaled 360, of which 355 were diesels and 
five were electric. A year earlier 300 locomotives 
were on order including 277 diesels, 13 gas turbine- 
electrics, and 10 electrics. During the first four 
months, 413 new locomotive units were placed in 
service, 408 of them diesels and five electric. Dur- 
ing the same 1954 period, 558 units were installed, 
all of them diesels except two gas turbine-electrics, 
but installations fell off as the year progressed. 


Aluminum Expansion 


With many small aluminum fabricators com- 
plaining of a shortage of the metal, the Office of 
Defense Mobilization will soon make recommenda- 
tions to Congress on what can be done to increase 
industry output. One possibility is a new round 
of aluminum ingot expansion, despite that fact that 
the industry has barely completed the huge expan- 
sion program growing out of the Korean War. 
Since 1950, producers of primary aluminum have 
lifted capacity from about 800,000 tons annu- 
ally to some 1.5 million tons at present. However, 
a third phase of industry expansion that had been 
considered was shelved because new producers were 
unable to obtain loan guarantees and other as- 
sistance. Meanwhile, it is possible that the Gov- 
ernment may reduce its aluminum demand for the 
third quarter, thereby making available more metal 
for the independent fabricators. 
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Good Volume for Soap 


Soap industry tonnage sales in the first 1955 
quarter increased ten per cent over the previous 
period, although compared with the same 1954 
quarter (which was abnormally high) a decline of 
nine per cent is shown. Manufacturers reporting 
to the Association of American Soap & Glycerine 
Producers had sales of nearly 888.8 million pounds 
valued at $205.5 million. Dollar sales for the first 
quarter were up eleven per cent over the previous 
period but were four per cent below the first three 
months of 1954. Synthetic detergents represented 
62 per cent of the total market, an increase of two 
per cent during the quarter. Continuous expan- 
sion is indicated for liquid synthetic detergents in 
particular, sales advancing 12 per cent over the 
December 1954 quarter, and 13 per cent over the 
initial period of 1954. 


Silver Prices Up 

Silver sold at 901% cents an ounce in New York 
last week, the highest since a 91-cent price Octo- 
ber 2, 1920. With the price now higher than the 
90.4 cents the U. S. Treasury pays for newly-mined 
domestic silver, some domestic metal was promptly 
sold to U. S. industry. For years, all newly-mined 
U. S. silver output has been going to the Treasury 
since American firms could get foreign silver much 
cheaper. The highest New York silver price in 
almost 35 years resulted from smaller foreign 
stocks and increased U. S. demand. 


More Magnesium 

Magnesium, the lightweight metal produced from 
sea water, is now being used in many different 
ways. It is being used in increasing quantities for 
the production of other metals (such as titanium), 


it is being attached to ship hulls to prevent cor- 
rosion, and is finding expanding markets in the 
materials handling, transportation, and luggage 
fields. Magnesium weighs only one-fourth as much 
as steel and is one-third lighter than aluminum— 
its chief rival—but it costs more than the latter 
metal and has been handicapped by limited 
strength. However, alloying with other metals has 
removed some of these difficulties and the opening 
by Dow Chemical of the world’s first plant capable 
of mass producing magnesium mill products has 
proved an important step toward expanding mag- 
nesium’s markets. 


Corporate Briefs 

Northern Illinois Gas is acquiring all the out- 
standing stock of Union Gas & Electric of Bloom- 
ington, IIl. 

Compo Shoe Machinery has filed a $30 million 
suit against United Shoe Machinery, charging vio- 
lation of the Clayton Act. 

Montgomery Ward’s sales for the first 1955 quar- 
ter were up 6 per cent, the principal increase com- 
ing from the company’s retail stores rather than 
mail order. Earnings were 74 cents per share vs. 
71 cents in the 1954 quarter. 


Latest Market Statistics 


May 25 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ....... 11.31 11.05 
po Eee 8.50 7.92 
y 2 eee 15.23 14.21 
*Average Yields 
50 Industrials ....... 4.14% 4.91% 
yo er rere 4.65 5.92 
Se UD nce cwwuss 4.61 4.86 
OP Is cic ccscsuse 4.22 4.94 


*Standard & Poor’s Corporation; see also page 32. 
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SELECTED ISSUES 








Issues listed do not constitute all the recommendations 
made from time to time, nor is it intended that holdings 
be confined to these securities. The selections are not to 
be regarded as trading advices, nor as short term recom- 


mendations. Notice is given—together with reasons for 
the change when issues on this page are dropped from 
the list. Purchases should be made only when consistent 
with the policies outlined on the Market Outlook page. 





Bonds 


These bonds are of sound quality, suitable for inclusion 
in conservative portfolios. Net yields generally indicate 
the investment caliber of individual issues. 


Recent Net Call 

Price Yield Price 
U. S. Gov’t 2%s, 1972-67.......... 97 2.77% Not 
American Tel. & Tel. 234s, 1975.... 95 3.08 104 
Atlantic Coast Line gen. 4%s, 1964 108 3.41 Not 
*Beneficial Ind. Loan 2%s, 1961.... 97 3.05 100% 
Chicago, Burlington & Quincy 3%s, 

DEW. <iveidrevanimkanncekeeebans 98 3.23 105 
Cities Service Se, W977 ...0cccvsecss 98 3.13 100 
Commonwealth Edison 234s, 1999... 90 3.17 103 
Oklahoma Gas & El. 2%s, 1975.... 93 3.23 102% 
Pacific Tel. & Tel. deb. 2%4s, 1985.. 91 3.22 105 
Southern Pacific Co. 4%4s, 1969.... 106 3.92 105 
Southwestern Gas & El. 3%s, 1970.. 101 3.17 103% 
West Penn Electric 34s, 1974.... 102 3.36 104.4 


*Now Beneficial Finance Co. 





Preferred Stocks 


These are good grade issues suitable for general invest- 
ment purposes. 


Recent Call 
Price Yield Price 
American Sugar Ref. 7% cum..... 143 4.90% Not 


Associated Dry Goods 54% cum... 107 4,92 110 
Atchison, Topeka & Santa Fe 5% 

(par $50) non-cum. ............ 59 424 Not 
Champion Paper $4.50 cum........ 106 4.25 106 
Public Service E&G $1.40 cum. conv. 32 4.38 (1960) 
Reading 4% Ist par $50 non-cum... 41 4.88 50 
Wheeling Steel $5 cum............ 101 = 4.95 105 


Long Term Growth Stocks 


Attraction of these issues is based on industry growth or 
steady improvement of individual company position. Yield 
is subordinate to long term price appreciation possibilities. 


c Dividends—~ Recent 
1953 1954 Price Yield 


Dow Chita ciicccvcicscavcd *$1.00 $100 55 18% 
El Paso Natural Gas.......... *160 200 47 43 
eee ee 265 2.75 84 3.6 
Standard Oil of California.... 3.00 *300 75 4.0 
Union Carbide & Carbon...... 250 2530 % -27 
United Air Limes .occccccscses i50- 3150 43.-35 
Westinghouse Electric ........ 2.00 2.50 68 3.7 





*Also paid stock. Based on current quarterly rate. 
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Common Stocks for Income 


Issues of this type should constitute the larger proportion 
of common stock commitments held by the average investor ; 
issues listed in the “Stocks for Income and Appreciation” 
classification may be used as supplementary selections. 


co Dividends ~ Recent 
1953 1954 Price Yield 


American Tel. & Tel......... $9.00 $9.00 184 49% 
Borden Company ............ 2.80 *280 65 43 
Columbia Gas System......... 0.909 090 16 5.6 
Consolidated Edison ......... 230 240 3S 52 
International Harvester ...... 2.00 200 37 54 
eee Tr BE) Shanesdsssases 3.00 3.00 52 58 
Louisville & Nashville......... 500 500 83 6.0 
MacAndrews & Forbes......... 300 3.00 51 59 
May Department Stores........ 180 180 37 48 
EG TD ice vikendsaseeacads 180 180 34 5.2 
Norfolk & Western............ 3.50 3.50 56 6.2 
Pacific Gas & Electric........ 205 2.200 48 4.6 
Partie LAGMIRS o45<sciccecciie 1.62% 200 40 5.0 
Pee PEON, BBs cccccccce 3.00 300 41 73 
ee ee eae 24 24 4 53 
enemy Miewll Obl... scccecs Ze 25 & 43 
Southern California Edison.... 2.00 2.00 49 74.9 
Standard Brands ............. 17: 215 UC 
SON CE heed iccinsvase 200 2.25 51 4.7 
BANOS CONE .occwssawsenss 340 3.75 92 41 
Walgreen Company ........... 10 18 8 53 
West Penn Electric .......... 110 115 25 48 





*Also paid stock. {Based on current quarterly rate. 


Stocks for Income and Appreciation 


These sound common stocks do not possess the same 
degree of stability as issues listed in the “Common Stocks 
for Income” group but are satisfactory for larger portfolios. 
Greater price volatility should be expected from commit- 
ments in this classification. 


co Dividends— Recent 
1953 1954 Price Yield 


TOE. acitndnnndndanion $3.00 $3.00 57 53% 
Bethlehem Steel ............. 400 5.75 128 §5.3 
Brooklyn Union Gas.......... 150 160 34 752 
Cluett, Peabody ............. 250 250 48 623 
Container Corporation ........ 2.20 2.50 64 4.7 
Flintkote Company .......... 2.00 300 40 $63 
General Motors ..........s0.. 400 500 9% 53 
Glidden Company ............ 200 2.00 41 49 
Kennecott Copper ............ 6.00 6.00 106 5.7 
Olin Mathieson Chemical...... 2.00 *200 54 3.7 
Simmons Company ........... 250 250 44 5.7 
a tg 260 2.60 53 49 
ee "ary re 300 300 82 f49 
Worthington Corporation ...... 200 250 S3 47 





*Also paid stock. Based on current quarterly rate. {Based 
on $2.50 actual annual basis. §Based on $6.75 indicated annual 
payment. 
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Washington Newsletter 








Legislators discuss merger rules for banks similar to those 


governing industry—Meanwhile, lawyers seek clues on 


permissive business mergers in long-awaited FTC report 


WASHINGTON, D. C.—Congress- 
men are talking about changing the 
law so as to make it easier to prevent 
bank mergers. The Department of 
Justice, evidently, favors putting the 
banks more or less at par with other 
industries. With or without new law, 
it’s rumored, there will probably be 
a suit or two. There’s no way to 
identify the prospective defendants. 
Divestment, it’s asserted, is possible: 
look at the separation of deposit and 
securities business some years ago. 

During the ’twenties, it’s sometimes 
remembered, banks were highly com- 
petitive indeed. They competed ag- 
gressively for loan business which 
later turned sour. In almost every 
city there was a maverick bank, out- 
side the rate-fixing clearing house, 
which lured depositors with high in- 
terest. Many were subsequently 
merged with banks that were less 
competitive. The New Deal ended 
such competition by making deposits 
so abundant nobody wanted them and 
by stopping interest on checking ac- 
counts. It was safer, perhaps, to 
guarantee the deposits of banks that 
just drifted along. 

The present wish to stop mergers 
and increase competition doesn’t 
seem to have arisen from complaints 
by people who’ve been hurt. It’s a 
kind of aesthetic preference for sym- 
metry: why should banks be differ- 
ent? It may be that merged banks 
can more easily make loans to the 
merged industrial companies, which 
are disliked. Banks do consolidate, 
presumably, precisely in order to be 
able to continue to handle the busi- 
ness of growing companies. 


There may also be some Sherman 
Act suits against automobile dealers. 
It’s said that they’re trying to fair 
trade their wares, in the absence of 
the manufacturers’. contracts which 
would make it legal. This hasn’t been 
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the recent observation, however, of 
customers who find that prices, after 
trade-in allowances, vary greatly. 


Although the Federal Trade 
Commission’s long awaited report on 
corporate mergers sounds pretty 
padded, as potboilers do, lawyers will 
probably find clues here and there on 
which consolidations will be prose- 
cuted. Demand for copies of the re- 
port from law firms which handle 
anti-trust work was enormous. They'll 
find what they’re after. 

The report makes an interesting 
point about banks. It cites a section 
of the Clayton Act which excepts ac- 
quisitions sanctioned by enumerated 
Government agencies and adds that 
the Reserve Board isn’t mentioned. 
It infers that they’re probably sub- 
ject to FTC insofar as acquisitions of 
stock are concerned, but not with re- 
spect to the purchase of assets. 

Suits to prevent or to unscramble 
a merger often, but not always, esti- 
mate the proportion of business of a 
given industry that’s involved. This, 
FTC seems to say, is not essential: 
the merger may be illegal even though 
the proportion is low. And just that 
—a small percentage—seems to be the 
case in the Clayton Act suit against 
the Hilton-Statler hotel merger. 


The Reserve Board’s report on 
consumer spending contains useful 
tables for automobile company sales 
managers. Among American families 
with $5,000 or more income, 14 per 
cent lack cars altogether; among 
owners, most possess but one. And 
only 15 per cent of the car owners 
bought within the last year ; most cars 
are more than four years old. And 
even the highest-bracket individuals 
drive autos dated 1948 or earlier. 


Soon, law will have been en- 
acted requiring additional taxes from 









companies which deducted 1955 ex- 
penses from 1954 earnings under the 
new tax act. The only question to 
be settled is whether they pay by 
September or by December. Judging 
by what was said at hearings on the 
problem, some companies will be hard 
hit. Some third quarter reports may 
show the effect of new deductions for 
a special reserve. 


The 1954 law also allowed com- 
panies to buy in their own stock and 
to resell, if they could, at profits with- 
out beng taxed. The argument was 
simple: they could, after all, buy for 
retirement and then reissue. It’s now 
been noticed that companies have 
been making money by trading in the 
market. 

There’s a lot of expressed indigna- 
tion. However, the law will not be 
changed. The House Ways and 
Means Committee has practically fin- 
ished work for the year. It may be 
that there will be a change in 1956. 


Government economists think 
that the state of business through the 
year will depend mainly on housing 
and on auto sales. Their figures show 
that it’s in these fields that the great- 
est increases in volume have came 
about. Sales in most other fields are 
just moderately above 1954 and 
sometimes below. 


Southern Congressmen who have 
been resisting higher minimum wages 
favor them for Puerto Rico. There 
seems to be a migration of industry 
from the South to that island just as 
there has been one to the South from 
New England. Productivity, how- 
ever, is still far below United States 
levels, good equipment notwithstand- 
ing. —Jerome Shoenfeld 
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New-Business Brevities 





Grocery Products ... 

Canned whole milk which can be 
stored without refrigeration for up- 
wards of one year will be on grocers’ 
shelves in many parts of the country 
beginning in July—Farm Fresh Milk 
Products Corporation, speaking of its 
product, doesn’t expect it to replace 
fresh milk but suggests that it be used 
when the housewife is short the regu- 
lar product or perhaps on trips where 
refrigeration is inconvenient. ... / A 
new family of detergents made from 
sucrose esters is in the offing accord- 
ing to the Sugar Research Founda- 
tion, Inc., which. expects commercial 
production early this fall—more than 
130 concerns have expressed interest 
in the process, although as yet none 
have been authorized to make use of 
it... . The Ken-L-Products division 
of Quaker Oats Company has come 


up with a treat for the family dog, a 
package containing six types of dog 
biscuits and sold under the name 
Ken-L-Treats—each of the biscuits is 
shaped and colored differently to 
identify the particular nutrient: bone 
meal, meat meal, eggs, milk, cheese 
and fish. . . . Purex Corporation is 
now manufacturing a companion liq- 
uid version of its Trend dry detergent 
—Trend-Liquid comes in a 12-ounce 
can, is recommended for dishwashing 
and the laundering of fine fabrics. 


Building .. . 

File-A-Way Parking Corporation, 
the name of which describes the na- 
ture of its business, has prepared a 
colorful brochure to illustrate its auto 
parking garage, which can be erected 
in any number of tiers to 12 and can 
be dismantled at the expiration of a 























SUBSCRIBE FOR 





FINANCIAL WORLD 





WHAT YOU GET 
FOR ONLY 
$20 A YEAR 





Annual $5 


(1 Check here if subscription is NEW. 


The Secret of Getting 


BIGGER VALUE From 
YOUR INVESTMENT DOLLARS 
IS TO KEEP BETTER POSTED 


(a) FINANCIAL WORLD, 52 weekly issues. Keeps investors 
informed on factors that ultimately determine security 
VALUES and PRICES. Helps in selecting sound stocks 
to EARN MORE and PAY MORE and GROW MORE. 


(b) “INDEPENDENT APPRAISALS,” 12 monthly pocket stock 
guides. Condensed REPORTS and quality RATINGS on 
1,970 stocks, so the alert investor can make wiser 
decisions about buying and selling stocks. 


(c) PERSONAL ADVICE by mail in answer to questions 
regarding securities subscriber may be in doubt about. 


(d) FREE $5 Annual “STOCK FACTOGRAPH” Manual. forth- 
coming 1955 Edition, 304 page—invaluable aid in judg- 
ing relative merits of nearly 1,900 stocks. 


FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


For enclosed $20 (check or M.O.) 
FINANCIAL WORLD's 4-Part Investment Service including 1,955 
"STOCK FACTOGRAPH" 


(or, send $11 for 6 months’ subscription with FACTOGRAPH MANUAL) 





(June 1) 


please send for one-year 


MANUAL when ready. 


[] Check here if RENEWAL. 


. 
a ee ee ee ee 


20 





ground lease and re-erected at an- 
other site—described in Realistic Re- 
lef for Congested Traffic Areas, the 
File-A-Way system is designed to be 
push-button operated by one or two 
persons. .. . It’s wintertime in June 
for Perfection Stove Company as it 
introduces an infra-red radiant gas 





heater that brings warmth only to ob- 
jects crossing its rays; thus, sur- 
rounding air temperature remains 
constant—pictured above in use at a 
drive-in restaurant, the heater is 
manufactured in many sizes, recom- 
mended for installations from house- 
hold patios to industrial warehouses. 

. Marble tile for the walls and 
floors of higher priced homes is no 
longer a dream but a practical busi- 
ness with Vermont Marble Company, 
which is introducing %-inch thick tile 
in standard 8x8, 8x12 and 12x12-inch 
units at prices said to be competitive 
with other fine-quality tile—eighteen 
marbles make up the line, called 
Markwa tile. . . . Steel garages which 
may be erected with a minimum of 
tools by the do-it-yourselfer are being 
introduced by Steelcraft Manufactur- 
ing Company—the garages come in 
one, one-and-one-half and two-car 
sizes. 


Television .. . 

A less expensive system than pres- 
ently available for originating live 
color television broadcasts, particu- 
larly suitable for local programs, does 
away with the usual video camera and 
substitutes a scanner that converts 
light spots which are projected over 
the stage into electrical signals for 
transmission—introduced by Allen B. 
Du Mont Laboratories, Inc., the 
Vitascan system, as it is called, can 
be operated by a single technician. ... 
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Radio ‘Corporation of America also 
makes news that will help lower video 
production costs with introduction of 
a small high power transmitter for 
broadcasting color and black - and - 
white programs over ultra-high fre- 
quency channels — a 25-kilowatt 
model requiring no more space than 


present 12%-inch kilowatt equip- 
ment, it will be marketed commer- 


cially later this year at a price about 
25 per cent under RCA’s previous 
UHF unit of the same power. 
Meanwhile, there’s news also for the 
home viewer who would like to watch 
color programs over present black- 
and-white equipment without making 
a substantial dollars and cents invest- 
ment—a firm doing business under 
the name Color Converter, Inc., is 
showing a converter trade-named 
Col-R-Tel which fits this description ; 
it comes in two parts, a large filter 
that is placed in front of the present 
screen for color viewing only and 
which produces a 14-inch picture, and 
an electronic unit to be wired into 
the back of the set. 


Office Accessories . . . 

Easy to apply is a new rubber-base 
adhesive in a tube, featuring a ball- 
point applicator and trade-named 
Glutex—the adhesive is applied by 
depressing the ball-point on the sur- 
face to be glued; as pressure is re- 
leased, the ball automatically and se- 
curely reseals the cap... . / A neat thin 
vinyl plastic portfolio with a toothless 
plastic zipper, originally available 
only as a premium item at trade 
shows, is now being sold at retail ac- 
cording to Constructo Products, Inc. 
—made of Monsanto Chemical Com- 
pany’s Ultron, the Zippalope, as it is 
called, is 10% x 1434 inches in size 
and retails for about a dollar. 
Greater speed in handling and sorting 
papers is said to be possible with the 
use of a new product called Sortkwik 
that is being introduced by Lee Prod- 
ucts Company—a gelatin-like prep- 
aration packaged in a small flat con- 
tainer, it forms a thin tacky film when 
the fingers are drawn across the sur- 
face. 

—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a_ self-addressed 
stamped envelope. Also refer to the date 
of this issue. 
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First shipment of iron ore oan Labrador 
arrives at one of Armco's blast furnaces 


Rich new Labrador fields yield 
first shipments of iron ore 


During the last five years, Armco 
and other large steel companies 
invested millions of dollars de- 
veloping new iron ore fields 
along the rim of the Arctic 
Circle. First shipments of rich 
ore have been delivered to the 
partners in this staggering feat. 


With over 400 million tons of 
ore already proved—some as 
high as 67% iron—the invest- 
ment is beginning to pay off. 

Opening the ore fields near 
Knob Lake, Labrador, required 
the largest civilian airlift in his- 
tory. It required 357 miles of 


ne 
PRMC 
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new railway through a frozen 
wilderness of mountains and 
swamp. It called for about 8000 
men who ate more than 10 tons 
of food each day. And winter 
temperatures, during the five 
years of construction, often 
dropped to 60 below zero. 


In accepting the challenge of 
this big job, Armco and other 
steel companies once again 
demonstrated their faith in the 
future. And bringing the task 
to successful completion demon- 
strated the skills and experience 
that justified their confidence. 


ARMCO STEEL CORPORATION 


MIDDLETOWN, OHIO 


SHEFFIELD STEEL DIVISION * ARMCO DRAINAGE & METAL PRODUCTS, INC. - THE ARMCO INTERNATIONAL CORPORATION 








SOUTHERN PACIFIC COMPANY 
DIVIDEND NO. 150 


A QUARTERLY DIVIDEND of Seventy-five 
Cents ($.75) per share on the Common Stock 
of this Company has been declared payable 
at the Treasurer’s Office, No. 165 Broadway, 
New York 6, N. Y., on June 20, 1955, to 
stockholders of record at the close of busi- 
ness May 31, ge 
J. GOODWIN, Treasurer. 

New York, N. ny May 19, 1955. 








THE COLORADO FUEL AND IRON 
CORPORATION 
DIVIDEND NOTICE 


At a meeting of the Board of Directors of The 
Colorado Fuel and Iron Corporation held in New 
York, N. Y. on May 24, 1955, a dividend on the 
common stock of the corporation in the amount 
of thirty-seven and one-half cents per share was 
declared, payable July 1, 1955, to stockholders 
of record at the close of business on June 3, 
1955. The regular quarterly dividend on the 
series A $50 par value preferred stock in the 
amount of sixty-two and one-half cents per share, 
and also the regular quarterly dividend on the 
series. B $50 par value preferred stock in the 
amount of sixty-eight and three-quarters cents 
per share were declared, payable on June 30, 
1955, to stockholders of record at the close of 
business on June 3, 1955 


D. C. McGREW, Secretary 
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Business Background 





Elgin Watch, 91 years old, raises regular dividend and relies 


on electronics for growth in future—Chrysler looks forward 





ETTER OUTLOOK — The 

91 - year - old Elgin National 
Watch Company will pay its 300th 
dividend on June 23. Since its found- 
ing in 1864, it has kept its yearly rec- 
ord intact except for the three de- 
pression years 1932 through 1934. 
The 300th disbursement will repre- 
sent an increase in the regular rate 
from 15 cents a share to the new rate 
of 25 cents quarterly. In addition, 
said J. G. SHENNAN, Elgin president, 
it reflects improved liquidity and a 
better outlook for earnings. 


Key to Profit—The company, in 
common with some other watchmak- 
ers, has turned to electronics as the 
potential field for further growth. Its 
latest development was displayed for 
the first time at the recent Institute 
of Radio Engineers meeting in New 
York. This was the Elgin Neomite, 
described as the world’s smallest, 
most rugged electrical relay, the size 
of a pencil eraser and weighing only 
one-sixteenth of an ounce, Now in 
pilot production, the company expects 
to get it in volume production soon 
for use in guided missiles, ordnance 
and industrial computers and in other 
electronic equipment. To manufac- 
turers, its appeal aside from efficiency 
lies in its small size. Average com- 
puters, for instance, are room size. 
Consequently, any basic component 
that will cut down size and weight is 
eagerly accepted. It is on this engi- 
neering accomplishment in the sub- 
miniature field that Mr. Shennan 
largely bases his forecast of an im- 
proved earnings outlook for Elgin. 





Chrysler’s Target—When Chrys- 
ler’s president, L. L. (TEx) Cor- 
BERT, threw down the gauntlet last 
Fall to General Motors and Ford, 
many wondered whether the corpora- 
tion’s expenditure of a quarter of a 
billion dollars in its bounce-back 
program—increasing plant capacity, 
re-tooling, fattening working capi- 
tal and otherwise helping push its 
22 


By Frank H. McConnell 





lines of cars would do the trick. To- 
day, Chrysler Corporation’s sales are 
back to 20 per cent of the industry’s 
total, the goal Colbert set. Autonomy 
for the principal Chrysler divisions, 
new styling and a hard-hitting mer- 
chandising program under the “For- 
ward Look” slogan brought results. 
Chrysler’s top men now are setting 
a new target for 1956 sales. The fig- 
ure of 30 per cent of total industry 
sales has been mentioned, but Chrys- 
ler executives are not talking. How- 
ever, the target will be raised. 





Invest in America—New York 
joined eagerly in the celebration of 
Invest in America Week, a movement 
initiated several years ago in south- 
ern California. In the accompanying 
pictures are 
three men who 
participated in 
events of in- 
vestor interest. 
GEORGE H. 
WALKER, Jr., 
senior manag- 
ing partner of 
G. H. Walker 
& Company, 
was nominated 
for president 
of The Bond 
Club of New York. Nomination is 
tantamount to election at the Club’s 
annual meeting on Bond Club Field 
Day, June 3. In the other photograph 


Walker 


McCormick and Schutt 





Wi.i1aM ScHutTT is opening Amer- 
ican Stock Exchange trading while 
Epwarp T. McCormick looks on. 
This action inaugurated Invest in 
America Week in Wall Street. Mr. 
Schutt is assistant secretary of the 
Irving Trust Company and president 
of the Young Men’s Board of Trade. 
He is the first man not a member to 
sound the gong for trading on the 
Exchange, of which Mr. McCormick 
is president. 





Eaton’s Holding — The reasons 
for Cyrus S. Eaton’s decision to 
“buy a large block of the stock” of 
The Cleveland Electric Illuminating 
Company are not hard to find. The 
company’s stock (rated A in FINAN- 
CIAL Wortp’s Independent Apprais- 
als) recently paid Dividend No. 208: 
65 cents a share against quarterly 
earnings of double that figure. The 
utility serves an important Lake Erie 
area that will benefit from the open- 
ing of the St. Lawrence Waterway 
and the importation of Quebec iron 
ore to neighboring steel-making cen- 
ters. Coal fields of nearby Ohio com- 
munities supply needed fuel. But 
looking to the fairly distant future, 
the company has its foot in the door 
of atomic power development. Mr. 
Eaton’s personal holdings are believed 
to total 12,000 shares in addition to 
other blocks in which he has an in- 
direct interest through other com- 
panies. His rising interest in the util- 
ity was foreshadowed at the annual 
meeting on April 26 when Cleveland 
Electric’s board was increased by two 
members. Mr. Eaton and RaAtpu M. 
BESSE, executive vice-president of the 
utility, were elected to fill the new 
positions on the board. 





New Fulbright Bill—Consider- 
able interest was shown in Wall 
Street in Senator J. WiLtt1am Fut- 
BRIGHTS new measure to apply 
stricter information. requirements to 
companies whose stocks are traded 
over - the - counter. Insider transac- 
tions make up one area to which full 
disclosure would be applied. The pur- 
pose, as the Senate Banking Commit- 
tee’s chairman explained, is to end 
the “double standard” of regulation 
as it applies to listed and unlisted 
shares. Holders will benefit from full 
disclosure in all markets, a need many 
companies take pride in satisfying. 
FINANCIAL WORLD 
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Net Sates $40,490,845 °| $38.668.126 


Net EARNINGS BEFORE TAXES 9,769,518 5.115.040 

INCOME TAXES 2.880.000 2.988.500 

| INCOME TAXES PER SHARE 3.29 5.76 

| Net Earnincs AFTER TAXES 2,889,518 2.126,540 

EARNINGS PER SHARE 3.31 4.10 
DIVIDENDS PER SHARE 1.50! 1.30? 

Book VALUE PER SHARE 24.32 21.46 

Net Workinc CaPITAL 9,869,260 8.589.807 

SHARES OUTSTANDING . 544,425 518,511 





1.) $1.50 per share on 518,511 shares outstanding. plus 5% stock dividend. 
2.) $1.30 per share on 493,836 shares outstanding, plus 5% stock dividend. 
3.) $1.20 per share on 470,320 shares outstanding, plus 5% stock dividend. 


“Engineered Production” Service* 


SUNDSTRAND 


MACHINE TOOL COMPANY 


ROCKFORD, ILLINOIS 


American Broach & Machine Company, Ann Arbor, Michigan 


Copy of our 1954 Annual Report sent on request 


*Reg. U. S. Pat. Off. 
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$36,442,481 
6,431,218 


4.429.400 - 


8.97 
2.001.818 
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1.208 
19.53 
5.950,330 
493,836 







UgMlights of the year 








HYDRAULIC EQUIPMENT FOR INDUSTRY 
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SUNDSTRAND DIVISIONS 
MAKE WIDELY DIVERSIFIED 
PRODUCTS 
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OIL BURNER PUMPS 


MAGNETIC PRODUCTS 


FOUNDRY CASTINGS 



















Dividend Notice 


A quarterly dividend of $.55 per 
share has been declared on the 
Common Stock of the Corporation 
payable June 10, 1955 to share 
owners of record at the close of busi- 
ness May 20, 1955. 












ALLEN D. MARSHALL, 
Secretary 











New York, New York, April 29, 1955 


GENERAL 
DYNAMICS 


GC 0 R- PP @O RPA TT 1°00 °R 
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\WENNESSEE CORPORATION 


TENNESSEE 
CORPORATION 


May 12, 1955 








A dividend of thirty-seven 
and one-half (3714c) cents 
per share has been declared 
payable June 27, 1955, to 
stockholders of record at the 
close of business June 9, 1955. 





Joun G. GreensurcH 
Treasurer. 







61 Broadway 
New York 6, N. Y. 




































For practical aid in plan. i 
ning your securities port- 
folio, send for 


“INVESTMENT ANALYSIS CHART” 
No obligation. 


HALSEY, STUART & CO. Inc. 


“4123S. La Salle St., Chicago 90 35 Wall Street, New York 6 
ee al 


























Street News 





Bank Fiduciary Fund to aid 
local banks — Charles W. 


Buek named first president 


he United States Trust Company 

(New York) does not rank high 
in the amount of commercial banking 
conducted, but as administrator of 
estates and trust funds it has an en- 
viable reputation and standing. So 
it was a strategic move to select a 
U. S. Trust vice-president to organ- 
ize and serve as first president of the 
Bank Fiduciary Fund. He is Charles 
W. Buek. Not more than ten per 
cent of the banks in New York State 
are large enough to conduct common 
trusts for the benefit of the multitude 
of small trusts offered to them for ad- 
ministration. So with the encourage- 
ment of the State Banking Depart- 
ment the Bank Fiduciary Fund was 
set up by the New York State Bank- 
ers Association. Small banks that are 
not equipped to handle trust business 
directly are able to buy certificates of 
participation in the pool of invest- 
ments selected by Bank Fiduciary. 
These investments are well diversified 
as to types, with a maximum of 35 
per cent in selected common stocks. 
The Hanover Bank is acting as ad- 
visor to the Fund’s directors. The 
sponsors of the idea see in it a boon 
to many thousands of trusts too small 
for local banks to handle except at 
prohibitive expense. 


California’s Bank of America, 
the largest commercial bank in the 
nation, has moved its director of pub- 
licity to a position high up in the 
executive staff. Fred Yeates has been 
assigned vice presidential duties in 
the executive department of the 
bank’s San Francisco headquarters. 
Identified withthe publicity depart- 
ment since he joined the bank in 
1937, Mr. Yeates has had a wide and 
varied experience in the field of jour- 
nalism and as a creative writer for 
motion pictures and radio. Willard 
W. Williams, who was _ associated 
with Mr. Yeates before the latter was 


moved up, has taken over the pub- 
licity post. He is a member of the 
Press Club and of the Union League 
in ’Frisco, and, with his wife and two 
children, he resides in that city. 





Firms and other institutions have 
changed their financial district ad- 
dresses in the past two months in 
greater numbers than at any time 
since the building boom of the 1920s 
ended. Next week Kuhn, Loeb & 
Company will move into three floors 
of the new Seamen’s Bank for Sav- 
ings next to the old Sub-Treasury 
building on Wall Street. Wood, 
Struthers & Company moved into the 
same building in the second week of 
May. Drexel & Company next week 
will join those two firms as the only 
tenants other than the Seamen’s itself. 

Harris, Upham & Company, one 
of the oldest and largest Stock Ex. 
change houses, found itself too 
crowded in the 14 Wall Street Build- 
ing and took a whole floor of the 
Equitable Office Building at 120 
Broadway. Its new quarters repre- 
sent about the last word in brokerage 
house streamlining. 


If it rains on Friday, June 3, the 
phenomenal luck of the Bond Club of 
New York will be interrupted for the 
first time in all the decades since the 
annual field days have been conducted 
at the Sleepy Hollow Country Club in 
Westchester. The 2,500-share offer- 






ing of participations in the Bond Club § 


“Stock Exchange’ was _ oversub- 
scribed as usual. After five automo- 
biles and one motorboat have been 
paid for, the committee will have 
about $5,000 to pay out as consola- 
tion and sweepstakes prizes to par- 
ticipants. 

While the dollar values of the 
grand prizes will total as high as ever 
before in Bond Club history, there is 
no longer the scarcity value that once 
brought spirited bidding for surviv- 
ing shares. During the war and post- 
war years when automobiles were 
hard to get some sensational premi- 
ums were paid on the Bond Club 
Stock Exchange. They were in pro- 
portion to the bonuses men would 
have had to pay to obtain immediate 
car delivery. Every share in those 
years was worth more than book 
value. All that changed when the 
motor industry finally caught up with 
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demand. So that last year and the 


year before the market for Bond 
Club shares, after the first drawing, 


was less than “book.”’ 


Ranald H. Macdonald, partner in 
Dominick & Dominick, will preside 
at this Friday’s field day. Gilbert H. 
Wehmann is acting as chairman of 
the Bond Club Stock Exchange. 


Amer. Machine & Foundry 





Concluded from page 11 


search brings in the prestige. AMF 
has completed plans for the first nu- 
clear research reactor to be wholly 
owned and operated by a group of 
private companies. Construction will 
probably start in the fall, be com- 
pleted about a year later. The reactor 
and its supporting laboratory will cost 
between $1 million and $1.5 million. 
It will be used only to research the 
industrial aspects of atomic energy. 


» The company is not an amateur in 


nuclear research. AMF was first in- 
doctrinated in the ways of the atom 
through the Savannah River project. 
On a $13 million subcontract for 
du Pont, the company supplied most 
of the mechanical and electrical con- 
trols for that hydrogen-bomb plant. 

AMF has competition aplenty in 
both its old and new fields. Bruns- 
wick-Balke-Collender will put up a 
fight to keep it from running off with 
the bowling business. And there is 
competition abroad from more than 
the bicycle manufacturers. British 
cigarette machinery manufacturers 
came out with a filter-tip machine be- 
fore AMF did. But the company is 
fortunate in having a strong and com- 
petitive position in virtually all the 
fields in which it operates. And ex- 
pansion has yet to be halted. In fact, 
to obtain additional funds for expan- 
sion a registration statement was just 
filed with the SEC covering 237,879 
shares of common to be offered pres- 
ent stockholders on a 1-for-10 basis. 
At its current price of 30; the stock 
yields only 3.3 per cent from the $1 
annual dividend rate, a return which 
holds little attraction for the income 
investor. But as a longer term growth 
situation the shares do have a meas- 
ure of attraction for inclusion in a 
businessman’s portfolio. 




















Moody's Aids .% 
Profitable Investing 


(Mid-Year 1955) 








For $5, you can receive Moody's special studies described below. 
They are designed to help you meet the need for greater 
“selectivity” in your investments during the months ahead. 


A CHANGE seems to be shaping up in the investment weather. 
Peace is in the wind. The movement of the stock market as a whole 
has slackened its pace. More frequent (and sharper) setbacks have 
occurred. Stocks are moving more selectively. What would a transi- 
tion to world peace mean to your stocks? Moody’s special studies, 
now being released, will enable you to: 


® appraise the relative dearness of today’s stock valuations in light 
of a new peace environment 

® be on guard for possible setbacks, price irregularities 

® maintain a constructive investment policy from here on 


Here are some specific guides to investment action that you would 
receive as a “guest subscriber” to Moody’s Stock Survey during the 
next 5 weeks: 


MOODY’S CHECK LISTS & RANKINGS ON 475 COMMON 
STOCKS—A highly useful listing that gives Moody’s Ranking 
Scores for dividend stability, long-term price growth, and recent 
market behavior of 475 common stocks—especially tabulated in 
7 categories to cover various purposes. 


SPECIAL REPORT ON NONFERROUS METAL STOCKS—Where 
the metal shares stand today . . . their investment characteristics 
and future prospects .. . analyses of American Metal, American 
Smelting, Anaconda, Climax Molybdenum, International Nickel, 
Kennecott, New Jersey Zinc, Phelps Dodge, St. Joseph Lead. 


ANALYSIS OF RADIO-TV STOCKS—The investment effects of 
newly planned TV expansion (including color TV), status of the 
radio industry, and analysis of Admiral, Columbia Broadcasting, 
Motorola, Philco, RCA, Sylvania, Zenith. 


BUILDING MATERIALS STOCKS—Can the long-extended hous- 
ing boom continue much longer? What is now in prospect for: 
Certain-teed, Flintkote, Johns-Manville, Masonite, National Gyp- 
sum, Ruberoid, U.S. Gypsum, U.S. Plywood. 


“BUY LISTS” OF RECOMMENDED STOCKS—3 “buy lists’ of 34 
issues attractive for purchase now—arranged according to 
promise of high dividend stability, above-average dividend yield, 
promise of long-term growth. Also includes buy-hold recom- 
mendations on 47 other- stocks previously listed. 


ANALYSES OF INDIVIDUAL STOCKS—Facts, figures, and spe- 
cific advice to buy, hold, or sell—on 46 ISSUES including 


Abbott Laboratories Lily-TulipCup Humble Oil Parke, Davis 
Consol. Engineering 1.B.M. Swift Schenley 

Dixie Cup Eaton Mfg. G.D.Searle St. Regis Paper 
General Foods Merck Bendix Socony Mobil Oil 
Kress Nat. Distillers Borg-Warner Union Carbide 


This is merely a brief glimpse of the important and useful aids which 
Moody’s Stock Survey furnishes you . . . to help you achieve steady, 
profitable investment results. We invite you to become a “guest 
subscriber” for the next 5 weeks: 


ome eee = = — ACCEPT THIS OFFER TODAY -=-—--"--" 


See for yourself how Moody’s can help you. We will send you the 
(1) Check Lists, (2) Special Reports, (3) Analyses, described in_ this 
advertisement—and (4) the next five weekly issues of Moody’s Stock 
Survey, at the special “guest subscription” rate of $5. Attach check, 
name and address, and mail this to 


Moopy's INVESTORS SERVICE 


Investment Advisors since 1909 FW-61 


99 Church Street, New York 7 
105 West Adams St., Chicago 3 
606 South Hill St., Los Angeles 14 













































NOTICE OF REDEMPTION 


The Baltimore and Ohio Railroad Company 


Refunding and General Mortgage Bonds 
Series J, Due December 1, 1995 
(Series C, Due December 1, 1995) 


NOTICE IS HEREBY GIVEN that The Baltimore and Ohio Railroad 
Company has elected to redeem and pay off all of its Refunding and 
General Mortgage Bonds of Series J on December 1, 1955, by operation 
of the General Sinking Fund under the Company’s Refunding and Gen- 
eral Mortgage, and that on such date there will become and be due and 
payable upon each of said Bonds, at the office of The Hanover Bank, 
70 Broadway, New York 15, New York, the principal amount of said 
Bonds together with accrued interest thereon to such date. No further 
interest will accrue upon any of said Bonds from and after December 
1, 1955. 

Said Bonds should be presented for redemption and payment at said 
office of The Hanover Bank accompanied by all coupons, whether for 
fixed or contingent interest, maturing December 1, 1955 and subsequently. 

Any Refunding and General Mortgage Bonds of Series C which have 
not been exchanged for Bonds of Series J are included in the foregoing 
call for redemption, and should likewise be presented for payment as 
above set forth. 

The Baltimore and Ohio Railroad Company, 
By W. L. PRICE, Vice President 
Dated: May 25, 1955. 


PROVISION FOR PREPAYMENT 
Holders of The Baltimore and Ohio Railroad Company Refund- 
ing and General Mortgage Bonds, Series J and Series C, may present 
the same for payment in accordance with the foregoing Notice, and 
receive the full redemption price including accrued interest to 






December 1, 1955, at any time on or after June 1, 1955. 
The Baltimore and Ohio Railroad Company, 


By W. L. PRICE, Vice President 



























CRANE CO. 
DIVIDEND 


The Board of Directors of Crane 
Co. has declared a regular quarter- 
ly dividend of $.50 per share on 
the outstanding Common Shares 
of the Company, payable on June 
22, 1955, to Shareholders of record 
at the close of business on June 3, 
1955. 
K. L. Karr, 


Secretary 






























(RM INTERNATIONAL BUSINESS 
MACHINES CORPORATION 


TRADE-MARK 50) Madison Ave., New York 22 


The 161ist Consecutive 
Quarterly Bividend 


The Board of Directors of this Corporation has 
this day declared a dividend of $1.00 per share, 
payable June 10, 1955, to stockholders of record 
at the close of business on May 19, 1955. Transfer 
books will not be closed. Checks prepared on 
IBM Electric Punched Card Accounting 
Machines will be mailed. 
: A. L WILLIAMS, 
Executive Vice President & Treasurer 
April 26, 1955 











| 
ANCHOR POST PRODUCTS uc. 


The Board of Directors 
today declared a regu- 
lar quarterly dividend 
of 20 cents per share on 
the Common Stock of the 
Corporation, payable 
June 22, 1955, to stock- 
holders of record June 7, 
1955. The transfer books 
will not be closed. 


Cc. J. GROSS 





Treasurer 








MAY 25, 1955 








Government Competition 





Continued from page 3 


activities at the yards it operates it- 
self, as is evidenced by the growth 
in the proportion of all shipyard 
workers employed at these yards 
from 36 per cent in 1930-40 to 44 per 
cent in 1947-50 and 51 per cent in 
October 1954. The report states, 
“Today private yards lack the con- 


struction and repair activity needed to 
maintain their capacity, skills, and 
military mobilization utility. Due to 
the distressed conditions of the pri- 
vate shipbuilding industry and the 
serious competition engendered by 
Government shipyards, the private 
industry is weakened as a _ war 
reserve.” 

The Defense Department operates 
199 commissary stores and 450 post 
exchanges in this country, with com- 
bined 1954 sales of over $650 mil- 
lion. This represents direct compe- 
tition with private retail outlets, and 
partly subsidized competition at that 
since prices do not cover all tax and 
salary costs. Their principal justi- 
fication is that they provide a type 
of “fringe benefit” for uniformed 
personnel, but as the Commission 
recommends, it would seem more ap- 
propriate to eliminate the subsidies 
and raise service pay scales as an 
offset. 

During World War II, the Office 
of Alien Property took over 434 
business enterprises. Of these, 100 
were operated by the Government 
(the others were placed in liquida- 
tion), and 15 of the 100 are still so 
operated today, almost ten years after 
the war ended. A Senate Judiciary 
subcommittee which investigated the 
situation last year concluded: “... 
the operation of business enterprise 
and property under Government con- 
trol is inefficient and completely lack- 
ing in financial ability to compete 
with private enterprise.” 

The report cites many other in- 
stances of unnecessary activities and 
unnecessarily unprofitable activities 
which the Government now operates. 
It is impossible to estimate how much 
could be saved by ending or curtail- 
ing these, but the sum would be 
large. And as the Commission states, 
“Far more important than the dollar 
savings are the beneficial results to 
our economy from eliminating Gov- 
ernment competition to the greatest 
practicable extent.” 


Auto Credit Companies 





Continued from page 7 


for which data are now available. The 
total outstanding at the end of the 


FINANCIAL WORLD 









pillior 
t the 
Df 
voulc 
ng ti 
or de 





nd o 





ial. 
55 pe 





ain 
eav 
and 





mext 





fere 





mak 
Ass 
of if 
ing, 
Fin 
per: 
fina 
The 
pris 
pre 
rec 
ava 


t10 
we 








irst quarter closely approached $23 
villion, against $14.8 billion—a record 
t the time—as recently as the close 
pf 1951. An automobile strike 
vould not significantly affect the ris- 
ng trend unless it proved prolonged, 
or dealers held more new cars at the 
nd of April than ever before. 

The biggest independent in the 
ales finance field is C. I. T. Finan- 
jal. Retail auto paper accounted for 
55 per cent of -its outstanding receiv- 


ables at the end of 1954, other retail 


nstalment paper 13 per cent, textile 
actoring nine per cent and wholesale 
puto receivables the bulk of the re- 
ainder. The company depends 
eavily on financing of Ford sales, 
and has accordingly benefited from 
the competitive gains scored by the 
latter’s cars in the past several years. 

Commercial Credit, which ranks 
mext, finances sales of Chrysler and 
independent makes, all of which suf- 
fered drastically in the 1954 competi- 
tive shakeup. Chrysler, however, is 
making a strong comeback this year. 
Associates Investment derives most 
of its income from automobile financ- 
ing, but General Finance and Pacific 
Finance do a significant amount of 
personal loan business in addition to 
financing auto and other retail sales. 
The shares’ of the two largest enter- 
prises offer the greatest attraction at 
present in the light of their past 
records and the relative yields now 


available. 
a 


Electric Utilities 





Concluded from page 14 


Orange, Texas, and Baton Rouge, 
La. Natural gas is also distributed in 
Baton Rouge and water is furnished 
in two communities. 

Drought and reduced electric sales 
for irrigation pumping and air condi- 
tioning slowed the growth of South- 
western Public Service in its August 
31, 1954, fiscal year. However, long 
range prospects for the company con- 
tinue promising. The company oper- 
ates in an area extending from Kan- 
sas through the Oklahoma Panhandle 
and in parts of Texas and New Mex- 
ico. Southwestern Public Service, 
incidentally, has raised its dividend 
rate eleven times since September 
1942. Approximately 58 per cent of 
dividends paid by the company in fis- 
JUNE 1, 1955 
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OIL Stocks 


O-. company profits promise to improve this year and a number of dividend 
increases are expected by Value Line Survey analysts. The larger estimated 
demand for oil products in 1955 would widen refiners’ profit margins and also 
help to lift restrictions on crude oil production. The best opportunities for 
investors are shown to be in certain Canadian companies and in some of the 
integrated domestic companies. , . 

The oil industry walks a tightrope between the dangers of a free world market 
(too much oil) and the dangers of a government-regulated market (regulated 
profits). Restricted production would reduce profits, but unrestricted production 
would flood the market and reduce profits too. 

With oil company profits the key to stock prices, foresighted investors will wish 
to see the new Value Line Survey analysis of the oil industry and the prospects 
for each of 33 leading oil stocks. Objective Ratings show the extent to which each 
stock is currently underpriced or overpriced, based on a normal capitalization of 
the earnings and dividends estimated for 1955. 

This timely 80-page issue would also single out for you the best opportunities 
= —— income and long-term (3 to 5 year) growth among the leading 
oil stocks. 


SPECIAL: You are invited to receive this 80-page issue covering Oil and 
Machinery stocks at no extra charge under this Special Introductory Offer. 
In addition. you would receive in the next four weeks new reports on over 
200 major stocks and 14 industries to guide you to safer and more profitable 
investing in 1955. This issue analyzes 61 stocks, including: 


Standard Oil (N. J.) Sunray-Midcont. Gulf Socony-Mobil 
Standard Oil (Ind.) Tide Water Assoc. Shell Atlantic Refin. 
Standard Oil (Calif.) Cities Service Sinclair Phillips Pet. 

Oil (Ohio) Union Oil (Calif.) Pure Oil Royal Dutch 
Food Mach. & Chem. Continental Oil Ohio Oil Imperial Oil 
Am. Machine & Fdry. Stone & Webster Texas Co. Dresser Ind. 
Bucyrus-Erie Caterpillar Tractor Sperry and 34 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey—with a full-page Rating 
& Report on each of 200 stocks and 14 industries. It includes also a new Special 
Situation Recommendation, Supervised Account Report, 2 Fortnightly Commen- 
taries, and 4 Weekly Supplements. (Annual subscription $120.) 

BONUS: You will also receive under this Special Offer at no extra charge the 
new 12-page Summary-Index giving the Value Line Survey’s objective measure- 
ments of value—as well as current yields, future price expectancies and advices 
on all 700 supervised stocks. *New subscribers only. 


Name 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-34 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 











cal 1954 were non-taxable and it is 
estimated that over 51 per cent will 
be non-taxable in fiscal 1955. 

The two remaining members of the 
Texas utility group, El Paso Electric 
and Community Public Service, are 
smaller companies than those already 
discussed. El Paso Electric supplies 
electricity in the city of the same 


name as well as in other Texas and 
New Mexico communities. Com- 
munity Public Service, which oper- 
ates in 63 incorporated towns in 
Texas and eight in New Mexico, pur- 
chases the bulk of its electric power 
requirements. Both companies derive 
over 80 per cent of their total electric 
revenues in the Lone Star State. 
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Keep Your Investments Adjusted 
to CHANGING CONDITIONS 
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Personalized Supervision tion devoting its full time to the analysis FAme: 
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After all, handling investments is a business in itself, - 
a supplemental business carried on by the investor for - ; ee 
the purpose of increasing his income, adding to his prin- High Renewal Rate Basic 
Bell 


cipal and safeguarding his future. No business can be 
successful if carried on in a haphazard manner. Knowledge 
and experience are essential to its planning and operation if 
capital is to be conserved and an adequate income derived. 
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Convincing evidence of the value of our personal super- 


visory service is to be found in the high rate of renewals pran 
year after year. Many clients have been subscribers to burt 
our service continuously for 25 years. 
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Without guidance in a world of swiftly changing develop- alu 
ments the investor is like a mariner without a compass. You, too, should follow the example of these successful la 
Few investors have the time or training to plan and super- investors and enroll for personal investment supervision oa 


vise their programs personally and many have found a 
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Mail this coupon for fur- : 86 Trinity Place, New York 6, N. Y. l con 
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CORPORATE EARNINGS 








ARNED PER SHARE 
DN COMMON STOCK: = 1955 1954 


12 Months to March 31 































































avettOi, Die 6 vase secs $2.57 $2.33 
ammond Organ ........ 4.11 3.35 
Sunbeam Corp. .......... 3.41 3:13 
Tennessee Gas Trans..... 1.93 1.45 
Nurlitzer (Rudolph) .... 1.68 1.28 
9 Months to March 31 

A rcher-Daniels- Midland 2.78 2.11 
Atlas Plywood .......... 0.40 0.40 
Broce (&. G2) GG....:.. 2.19 0.61 
amily Finance ......... 1.69 1.38 
iant Yellowknife Gold... *0.16 *0.31 
RECVES: BEOSE. 4s ns cise e's 6 as 0.13 1.00 
Beste CEs. 6 .ccavetss- 1.04 1.97 
6 Months to March 31 

Aeroquip Corp. ......... 0.85 0.32 
American Pulley ........ 0.65 0.74 
Bendix Aviation ......... 2.84 2.45 
Black & Decker.......... 3.71 3.21 
merson Electric ....... 1.11 1.69 
Sen. Realty & Utilities... 0.24 0.34 
arshaw Chemical ...... 2.23 2.01 
at’l Chemical & Mfg.... 1.06 0.91 
Dutboard, Marine & Mfg. 1.78 1.51 
Ralston Purii®< . sess. 5.50 8.24 
Sprague Engineering .... 0.24 0.65 
3 Months to March 31 
are 0.52 0.64 
Nico ProdtiGts: %.:<-<-. 6 .-.-00 0.31 0.64 
Aihied Products .c... <.5% 0.52 0.93 
Aluminium Ltd. ......... *0.91 *0.75 
‘Aluminum Goods Mfg..... 0.56 0.47 
merada Petroleum ..... 71.01 +0.74 
Amer.-Hawaiian S.S..... 0.08  D0.50 
naconda Wire & Cable.. 1.49 1.49 
Anderson-Prichard Oil ... 0.75 0.84 
Anheuser-Busch ......... 0.39 0.61 
0 Ge ecwiiod edicts 0.58 0.58 
Avon Products ......... 1.53 1.03 
Basic Refractories ...... 0.63 D0.20 
Bell Tel. of Canada...... *().57 *0.55 
Beneficial Finance ....... a12 Kil 
Bower Roller Bearing.... 0.80 0.78 
Braniff Airways ......... 0.35 0.06 
Burroughs Corp. ........ 0.39 0.36 
Butte Copper & Zinc..... 0.40 0.06 
alumet & Hecla........ 0.50 0.39 
apital Airlines ......... 0.36 D0.90 
elanese Ore: .....555...- 0.47. D019 
entury Ribbon Mills.... 0.26 0.29 
erro de Paseo.........5.- 1.27 0.27 
Chesapeake & Ohio....... 1.45 0.81 
Chicago Rivet & Machine 1.3 1.01 
Chic. Rock Island & Pac.. 2.33 1.98 
Circle Wire & Cable..... 0.64 0.50 
Colorado & Southern..... §0.88 0.27 
folumbia Broadcasting .. $a0.53 fa0.41 
Continental Airlines ..... 0.18 0.32 
Cont’l-Diamond Fibre .. 0.52 0.19 
Detroit Steel Products... 0.50 0.41 
Driver-Harris ........... 1.48 1.04 
. 2 : eee 0.26 0.18 
astern Air Lines........ 0.94 0.46 
Elec. Storage Battery.... 0.07 D0.10 
Empire Millwork ....... 0:06 D0.09 
Felt ae) D0.09 0.14 
WU Re oaks csi 0.16 D0.004 
aylord Container ....... 0.68 0.69 
eneral Acceptance ..... 0.30 0.29 
reat Northern Paper.... 0.90 1.15 
reyhound Corp. ........ D014 D0.19 
rocery Store Products.. 0.42 0.39 
alliburton O. W. Cement 1.23 1.22 
ershey Chocolate ...... 0.90 0.64 
dh ee a 0.75 0.15 
atl Fe nietres cs. 1.75 1.64 





UNE 1, 1955 














EARNED PER SHARE 
ON COMMON STOCK: = 1955 1954 


3 Months to March 31 


Jefferson Electric ........ $0.14 $0.11 
Johnson & Johnson....... 1.57 1.38 
Kansas City Southern.... 1.37 1.16 
eee 0.37 0.35 
Lake Shore Mines....... *().05 *0).02 
Louisiana Land & Explor. 1.13 1.01 
Lowenstein (M.) ........ 0.87 0.63 
Maracateo OF .......... 0.21 0.24 
McWilliams Dredging ... 2.18 0.22 
Merritt-Chapman & Scott 0.26 0.37 
ee 0.62 0.57 
Minneapolis & St. Louis.. 0.44 0.50 
Miteasot Gorm. ......<.... 0.35 0.33 
Mississippi River Fuel... 0.98 0.90 
Nat'l Rubber Machine.... ~ 0.75 1.05 
New Jersey Zinc......... 0.62 0.30 
N. Y. & Honduras Rosario 1.86 5.51 
Pacific Coast Co......... 2.16 0.31 
Pacific Tin Consol....... 0.05 0.12 
Pacific Western Oil..... 0.21 0.43 
Paramount Pictures ..... 1.31 0.63 
oy eee 0.36 0.48 
eee D0.18 0.57 
ee eee 0.62 0.63 
Pittsburgh & West Va.... 2.25 2.12 
PO BD cdc ci sscecsss 0.50 0.20 
Publicker Industries .... D0.22 D0.36 
SO eee 1.05 0.81 
Rendues Tube ........... 0.43 0.27 
Reliance Mie. .......... 0.24 Dpd.15 
St. Crome Pager......... 3.11 2.70 
Servomechanisms, Inc. ... 0.14 0.24 
Sonotone Corp. ......... 0.16 0.10 
Standard Oil (Ind.)..... 1.08 0.90 
Sunshine Mining ........ 0.14 0.17 
Tennessee Corp. ......... 1.30 1.12 
Tramecom Limes ......... 0.38 0.28 
Ee Pree 5.42 3.99 
United Stores .......... D1.95 D1.94 
Universal-Cyclops Steel .. 1.40 0.94 
Vulcan Detinning ....... 0.45 0.25 
Whirlpool Corp. ......... 1.16 0.71 
Woodley Petroleum ..... 0.09 0.25 
12 Months to February 28 

Beatrice Foods .......... 4.28 3.90 
California Packing ...... 4.61 3.47 
Bversmerm Iac. ......... 1.50 1.61 
Great Western Sugar.... 1.78 1.87 
ere 6.67 - 4.89 
kt eee al.46 al.71 
Utah-Idaho Sugar ....... 0.61 0.49 
12 Months to January 31 

Pe ree 0.39 0.57 
Yourter Bros. .........-. 3.92 3.54 
13 Weeks to January 29 

Republic Pictures ....... 0.16 0.09 
1954 1953 


12 Months to December 31 


Amer. & Foreign Power.. 1.90 2.54 
Ciarostat Mie. .......:.. 0.14 0.59 
EE iccacas hans 0.62 1.76 
Corroon & Reynolds ..... 0.95 0.76 
Detroit Hardware ....... 0.51 DO.11 
Dynamics Corp. of Amer. 0.55 0.54 
Eastern Light & Power.. *2.64 *2.66 
Holland Furnace ........ 1.04 1.05 
Int'l] Hydro-Elec “A”.... 0.84 1.61 
Muskegon Piston Ring... 0.84 0.88 
National Brewing ....... 0.41 0.30 
New York Auction....... 1.41 1.00 
Park Chemical .......... 0.60 0.53 





*Canadian currency. a—On combined Class A 
and Class B stocks. ftAdjusted for 2-for-1 split 
in May, 1955. tAdjusted for 3-for-1 split in 
April, 1955. §Company only. D—Deficit. 


Clark- built 
machines- 


fork-trucks, towing 
tractors, tractor-shovels, 
excavator-cranes, 
carriers—are better 








‘machines because 





their power trains, 
from engine to tires 
are engineered and 
manufactured by 


CLARK 


50 YEAR 


EQUIPMENT 
SPECIALISTS IN 


TRANSMITTING HORSEPOWER TO MULTIPLY MANPOWER 
CLARK EQUIPMENT COMPANY 


BUCHANAN, MICHIGAN 
Other Plants: Battle Creek, Jackson, Benton Harbor, Michigan 
PRODUCTS OF CLARK . . . TRANSMISSIONS e TORQUE CON- 
VERTERS e FRONT AND REAR AXLES e AXLE HOUSINGS @ FARM 
EQUIPMENT UNITS © ELECTRIC STEEL CASTINGS e GEARS AND 





FORGINGS—FORK TRUCKS © TOWING TRACTORS e POWERED KAND 
TRUCKS e@ ROSS STRADDLE CARRIERS @ MICHIGAN TRACTOR 
SHOVELS AND EXCAVATOR CRANES 











Consecutive 
Quarterly Dividend 


A dividend of seventy-five cents 
per share on the capital stock of 
this Company has been declared 
payable July 15, 1955, to stock- 
holders of record June 10, 1955. 
EMERY N. LEONARD 
Secretary and Treasurer 
Boston, Mass., May 16, 1955 J 








. 














INTERNATIONAL 
HARVESTER 
COMPANY 


The Directors of International Harvest- 
er Company have declared quarterly 
dividend No. 161 of fifty cents (50¢) 
per share on the common stock payable 
July 15, 1955, to stockholders of 
record at the close of business on 
June 15, 1955. 


GERARD J. EGER, Secretary 
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Allegheny Ludlum Steel Corporation 
Pittsburgh, Penna. 


At a meeting of the Board of Directors of 
Allegheny Ludlum Steel Corporation held today, 
May 19, 1955, a dividend of fifty cents (50c) 
per share was declared on the Common Stock of 

the Corporation, payable June 30, 
1955, to Common stockholders of 
record at the close of business on 
June 1, 1955. 
The Board also declared a divi- 
dend of one dollar nine and three- 
eighths cents ($1.09375) per share 
on the $4.375 Cumulative Preferred Stock of the 
Corporation, payable June 15, 1955 to Preferred 
stockholders of record at the close of business on 


June 1, 1955. 
S. A. McCASKEY, JR. 
Secretary 














Newmont Mining 
Corporation 
Dividend No. 109 


On May 24th, 1955 the Directors of 
Newmont Mining Corporation declared a 
regular dividend of 50¢ per share on the 
2,658,230 shares rd its Capital Stock now 
outstanding, payable June 15th, 1955 to 
stockholders of record at the close of busi- 
ness June 6th, 1955. 

WILLIAM T. SMITH, Treasurer 


New York, N. Y., May 24th, 1955. 











REAL ESTATE 





MASSACHUSETTS 





BEAUTIFUL FARM ESTATE 


Business demands prolonged absence from country. 
Property worth well over $100,000—will sacrifice 
for less than half. 500 acres. Main residence 
completely furnished. 3 other buildings. Located 
Berkshire hills Western Mass. Phone or write 
owner for pictures and details. 


I. R. DICKSON, Harbor Hill Road 
Huntington, L. I. 
Phone: Hunt. 4-0198 or 
Office: AL. 5-2800 





NEW YORK 





SANDS POINT 


For the discriminating Executive 
who has searched and searched! 
PALATIAL CUSTOM-BUILT RANCH 
8 Spacious Rooms 
4 Baths, Screened Porch, Patios 
ALL ON ONE FLOOR 
Basement entirely finished in Nite- 
elub styling—Cocktail lounge. 
More than 1 acre, nicely landscaped. 


PALMINTERI 
98% Main St., Port Washington, N. Y. 
Phone: PO 7-3488 





BUSINESS OPPORTUNITY 





NORTH CAROLINA 


Waterfront (Currituck Sound and _ Inland 
Waterways). Hunters’ and fishermen’s paradise; 
near Virginia Beach, Va. Over 1,100 acres of 
land (mostly duck and goose hunting marsh land, 
about 125 acres fertile cleared land, 2 permanent 
pastures for cattle); at least 2 miles of gorgeous 
waterfront, mostly sand beach. Make money 
developing waterfront lots and hunt to your 
heart’s content upon balance of property. This 
is valuable real estate, probably the last of its 
kind. Only $55,000 with financing available. 


Guendolin S, Gresham, 701 Washington St., 
Portsmouth, Va. 


Phone MA 50561 or Va Beach 3517W 





30 








DIVIDENDS 


DECLARED 





To receive a dividend, stock must be 
held on the ex-dividend date, normally 


three days before the record date. 


Company 
Alco Products .......03 25c 
Allegheny Ludlum 
OS re re Q50c 
Amer. Barge Line....Q40c 


American Bosch Arma..25c 


Do 5%2% pi....... Q6834c 
Amer. Hoist & 

SIO ks Kode Q30c 
Amer. Metal Prod... .37%c 
Amer. Shipbuilding...... $1 


Amer. Sugar Refining.Q$1 


Amer. Tel. & Tel...Q$2.25 
Arkansas Louisiana 

WE icc decenapeeee 12%c 
Asbestos Corp. Ltd....*25c 
Bausch & Lomb 

i eer Peer Q15c 
Book-of-the-Month 

ee ree 20c 
Bridgeport Brass ..... 62%c 

ee 456%: PEdae sess 30c 
Bucyrus-Erie ........ 040c 
Burlington Steel Ltd...*25c 
Canada Dry Ginger 

Sic ic wees 6s 20c 


Canadian Celanese Ltd..*15c 


Carnation Co. .......; Q50c 
Carriers & General....12%c 


Celanese Corp. Amer..12%c 


Chesebrough Mfg. ...Q75c 
Chic. Gt. Western 
Railway 5% pf....Q62%c 


Chic. South Shore & 

South Bend ........ 15c 
Chicago Yellow Cab. .12%c 
Cincinnati Gas & 

Electric 4% pf....... Q$l1 
City Products ......... 50c 
Cleveland Cliffs Iron. .Q30c 

Do $4.50 pf.....Q$1.12% 
Climax Molybdenum ...75c 
Coleman Co. QO 

Do 4%4% pi...... QO53%c 
Commercial Credit ... 
Commercial Solvents . 
Compo Shoe Mach...Q17%c 
Conde Nast Pub........ 15¢c 


Cons. Freightways ..... 35c 
Continental Foundry & 
DEGREES .. 5 sdedena>s 50c 


Cosden Petroleum ...37%c 
CEARO NSO... 5 Saeeenaews 
Crucible Steel Amer.... 

Do 5% pf......... Q$1.25 


Dejay Stores ......... 7c 
Denver & Rio Grande 

Western Railroad ....50c 
Diamond Alkali ....Q37%c 

Do 4.40% pf...... Q$1.10 
Dame Shores 2 knksdns Q20c 
Deeper Gorn. ois iciccas 35¢ 
Duval Sulphur & 

a Eee 31%c 
meet Ge. bie eas aoc 
El Paso Natural Gas..Q50c 
Emerson Drug Cl. A....25c 

oS a per 25c 
Eversharp Inc. ........ 25c 
Ex-Cell-O Corp. ....... 50c 
parte Carpet .2.bk.. cas 10c 


Food Fair Stores..... Q25c 
Ft. Wayne Corrugated 
eee ane Tire: 
Fostoria Pressed Steel. “38c 
Fuller (Geo. A.)...... Q25c 
Gair (Robert) Co...Q37%c 


Pay- 
able 


7- 1 


6-30 
6-14 
7-15 
7- 1 


6-10 
6-30 
6-22 
7-2 
7-11 


6-30 
6-30 


7-15 


7- 1 
6-30 
6-30 
7- 1 
7-2 


7-1 
6-30 
6-15 
7- 1 
6-24 
6-24 


6-30 


6-15 
6-10 


7- 1 
6-30 
6-15 
6-15 
6-30 
6- 3 
6-10 
6-30 
6-30 
6-15 
6-15 
6-15 


6-30 
6-17 
6-22 
6-30 
6-30 
7-1 


6-20 
6- 6 
6-15 
6-20 
7- 1 


6-30 
6-30 
6-30 
6-10 
6-10 
7- 1 
7- 1 
6-15 
7-1 


6-15 
6-30 
6-30 
6-30 


Record 
Date 


6- 9 


6- 1 
6- 3 
6-15 
6-15 


6- 1 
6-17 
6- 8 
6-11 
6-10 


6- 9 
6- 9 


7- 1 


6-16 
6-16 
6-16 
6-14 
6-10 


6-15 
6- 3 
6- 6 
6-10 
6- 3 
6- 3 


6-15 


ie 
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6-13 


bie 
Sa 


5-20 
6-17 
6-10 
5-31 
6-10 


ae ti 


6-20 
6-15 
6- 3 





Company 
Gatineau Power ..... *030c 
Do 5% .pi..... «+ *Q$1.25 
Gaylord Container ....045c 
Gen. Amer. Trans- 
Oa ee, Ce Q62%c 
a. Baking $8 pf...... Q$2 
General Box .......... O5c 
General Mills ........ Q75c 
ee ee Q$1.25 
Gen. Precision Equip... .60c 
Gisholt Machine ..... Q25c 
Glenmore Dist. ..... Q12%c 
oe eee Q12%c 
Grmee CW. Bidic cscs Q50c 
Great Lakes Paper....Q40c 
Great North. Paper. we 
Do 4.40% pf....... Q$1.10 
Gt. Western Sugar...:.30c 
oe, See Q$1.75 
Grinnell Corp. ......... 75c 
Hall (W. F.) Ptg... _= 
Se ee 
Hammond Organ nota 


Harrisburg Steel ...Q37%c 
Hazeltine Corp. ....... 35¢ 
Mertz Corp. «22.0565 40c 
Hewitt-Robins ....... 50c 
Hinde & Dauch Ltd....*45c 
Piordec’s Tee. «6.226% Q25c 
Inter-City Baking ....*20c 
Int’! Harvester ....... 050c 
Johns-Manville ........ 75¢c 
Keystone Portland 

| ene ere 30c 
Liggett & Myers Tob. 

 . Saaeeee Q$1.75 
Lily- Tulip RAND. «afoa 040c 
eee eee 25c 
Lorillard (P) & Co.....30c 

et, 3 ere Q$1. 75 
Louisiana Land & Ex..Q75c 
Marlin-Rockwell ..... Q25c 
McDonnell Aircraft. ..Q25c 
Bee Me MMi sv tne Sune 20c 
Mickelberry’s Food 

POGUES occ cwcsivits Q20c 
Midwest Rubber 

ee ey Q25c 
Minneapolis Brewing. ..20c 
Modine Mfg. ......... 040c 
Montana-Dakota Util. ..25c 

Do $4.50 pf...... Q$1.12% 
Monterey Oil ........ Q20c 
Muskegon Piston Ring.10c 
Muskogee Co. ........ Q50c 
National Gypsum ...... 50c 
National Lead.......... 50c 
Nat’! Shirt Shops..... Q20c 
Newmont Mining ....Q50c 


New York Auction..... 20c 
North. Indiana Public 
DORMIGE io o0% Se wo ects 


Owens-Corning 


ee 25c 
Oxford Paper ........ Q30c 
Parker Appliance ....Q25c 
Penn Controls ......... 25c 

i BAe Birt sk sesacat Q30c 
Penn. Glass Sand...... 040c 
Peon. Pwr. & Lt....... 60c 
ko ee eee 40c 
Penn. Water & Pwr.. .52%c 
yg UR oe 
Piper ae iweeehaad 

Do 45c ¢ saadasa aaa Giime 
Pitts. Ft. Wayne & 

Chicago R.R. ....Q$1.75 

es eee Q$1.75 


FINANCIAL WOK 


Pay- 
able 
7-1 
7-1 
6-10 


6-30 
oe 
oe 
8-1 
7-1 
6-15 
6-10 
6-14 
6-14 
6-11 
6-30 
6-10 
6-15 
7-2 
7.2 
6-20 
6-20 
7-1 
9-10 
7-1 
6-15 
7-1 
6-15 
6-25 
8-1 
6-30 
7-15 
6-10 


6-24 


7- 1 
6-15 
6-30 
7-1 
7- 1 
6-15 
7- 1 
7-1 
7-1 


6-15 


7- 1 
6-15 
6-11 
7- 1 
7- 1 
6-15 
6-30 
6-11 
7-1 
6-29 
5-31 
6-15 
6-15 


6-20 


7-25 
7-15 
6-20 
6-15 
6-15 
7-1 
7- 1 
6-15 
7-1 
6-30 
6-15 
7-15 


7-1 
7-5 
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LONG ISLAND LIGHTING COMPANY 





QUARTERLY 


DIVIDEND 





PREFERRED STOCK 


The Board of Directors has de- 
clared the following quarterly 
dividends payable July 1, 1955 
to holders of Preferred Stock of 
record at the close of business 
on June 10, 1955: 








DIVIDENDS DECLARED 

















Series Per Share 
Series B, 5% $1.25 
Series D, 4.25% $1.0625 
Series E, 4.35% $1.0875 
Series F, 4.35% $1.0875 
VINCENT T. MILES 
May 25, 1955 Treasurer 
UTILITIE : 
COMPANY 


DIVIDEND NOTICE 


The Board of Directors today 
declared a dividend of 58 cents 
per share on the Common Stock 
of the Company, payable July 
1, 1955 to stockholders of 
record at the close of business 
June 1, 1955. 


D. W. JACK 
Secretary 








\_ May 20, 1955 j 








The RUBEROID Co. 


Building Materials 

for home, farm and industry 
On May 24, 1955, a dividend of 40¢ 
per share on the outstanding capital 
stock of this corporation was de- 
clared by the Board of Directors, 
payable June 14, 1955 to stockhold- 
ers of record at the close of business 
on June 3, 1955. 


GEORGE F. BAHRS 
Secretary-Treasurer 
DIVIDENDS PAID IN EVERY YEAR 
SINCE 1889 














MANU 





JUNE 1, 1955 





Company 

Plymouth Oil ........ Q40c 
Pocahontas Fuel ....... 20c 
Raybestos-Manhattan .. .50c 
Reed Roller Bit....... Q25c 
Reeves Bros. 6 cassia 25c 
Remington Rand ....... 25c 
Rhinelander Paper ...Q40c 
eee eee 50c 
Ruberoid Co. ........ 


040c 
St. Joseph Lt. & Pwr..Q33c 
St. Louis Public Serv...35c 
San Jose Water Wks..Q60c 
Shattuck Denn Min.....20c 
Shepard-Niles Crane 


eee Sere 25c 
2 eer 15c 
South Jersey Gas....... 30c 
South Porto Rico Sug..40c 
Southern Pacific...... Q75c 
re 50c 
Stand. Pwr. & Lt....... 35c 

Co a eer. 35c 
Stone & Webster........ $1 
Streuck (S.)......... 040c 
Sundstrand Mach. 

(a eee 040c 
Sunshine Mining ..... O15¢ 
Talcott (James)...... Q25c 
Thorofare Markets ....10c 
» | SSE pe 50c 
Todd Shipyards ......... $1 
Towmotor Corp. ....... 35c 
Truax-Traer Coal ....040c 
Underwood Corp. ...... 25c 
Union Sugar ......... Q35c 
United Carr Fastener.Q40c 
Was BE ican dexs Q50c 
U.S. Hoffman Mach...Q30c © 
Rie, MOM cen enasces 15c 
Uw. & Tobaees........ Q30c 


Universal Products ....25¢ 
Utah Pwr. & Light..... 55c 


Victor Equipment ....Q20c 
Viking Pump .........: 30c 
Waldorf System ..... Q25c 
Walworth Co. ........ Q20c 
West Va. Pulp & 

MS S65 Wa aauwes Q35c 
Worthington Corp. ...Q50c 

Stock 
Food Fair Stores....... 3% 
Omissions 


American Safety Razor; Chicksan Co.; 


Dominion Textile Ltd. 





Pay- 
able 


6-27 
6-13 
6-13 
6-30 
6-13 
6-30 
7- 1 
7- 1 
6-14 
6-21 
6-15 
7- 1 
6-15 


6-10 
6-23 
6-29 
7-1 
6-20 
6-22 
7- 8 
7- 8 
6-15 
6-15 


6-20 
6-30 
7-1 
7- 1 
6-10 
6-15 
7- 1 
6-10 
6-20 
6-10 
6-15 
6-13 
7- 1 
6-20 
6-15 
6-10 
7-1 
6-20 
6-15 
7- 1 
7-15 


7-1 
6-20 


8-25 


*Canadian currency. Q—Quarterly. 
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DIAMOND 


CHEMICALS 
® 


Dividend Number 14 on 4.40% 
Cumulative Preferred Stock 





Regular Quarterly 
Dividend on Common Stock 


The Directors of Diamond 
Alkali Company have on 
May 19, 1955, declared a divi- 
dend of $1.10 per share for 
the quarter ending June 15, 
1955, payable June 15, 1955, 
to holders of 4.40% Cumula- 
tive Preferred Stock of record 
May 31, 1955, and a regular 
quarterly dividend of 37% 
cents per share, payable June 
6, 1955, to holders of Com- 
mon Capital Stock of record 
May 31, 1955. 


DONALD S. CARMICHAEL, 
Secretary 


Cleveland, Ohio, May 19, 1955 


DIAMOND ALKALI COMPANY 














Pullman 
Incorporated 


89th Consecutive Year of 
Quarterly Cash Dividends 
paid by Pullman Incorporated 
and predecessor companies 


A regular quarterly dividend of 
seventy-five cents (75¢) per 
share will be paid on June 14, 
1955 to stockholders of record 
May 31, 1955. 


CHAMP CARRY 


President 

















COMPANY 
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INTERNATIONALSALT 


DIVIDEND NO. 164 
A dividend of ONE DOLLAR 
a share has been declared on the 
capital stock of this Company, 
payable July 1, 1955, to stock- 
holders of record at the close of 
business on June 15, 1955. The 
stock transfer books of the Com- 
pany will not be closed. 

HERVEY J. OSBORN 

Exec. Vice Pres. & Sec’y. 
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Corporation 
DIVIDEND No. 82 


A dividend of twenty-five cents 
(25c) per share has today been de- 
clared on the outstanding common 
stock of this Corporation, payable 
on June 30, 1955, to stockholders 
of record at the close of business 
on June 3, 1955. 

A. R. BERGEN, 
Secretary. 





May 23, 1955. 
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PLASTICS © 


—— 


CELANESE 


CORPORATION OF AMERICA 
180 Madison Avenue, New York 16, N.Y. 


— Board of Directors has this day 
declared the following dividends: 


4% % PREFERRED STOCK, SERIES A 
The regular quarterly dividend for 
the current quarter of $1.12% per 
share, payable July 1, 1955, to 
holders of record at the close of busi- 
ness June 3, 1955. 


7% SECOND PREFERRED STOCK 
The regular quarterly dividend for 
the current a ag of $1.75 per share, 
payable July 1, 1955, to holders 
of record at the close of business 
June 3, 1955. 

COMMON STOCK 
12% cents per share payable June 
24, 1955, to holders of record at the 
close of business June 3, 1955. 
R. O. GILBERT 


Secretary 






May 24, 1955. 






























DIVIDEND NOTICE 


Notice is hereby given that divi- 
dends, in the respective amounts per 
share set out below have been de- 
clared payable July 1, 1955, to 
shareholders of record at the close 
of business, June 1, 1955, on the 
following outstanding shares of 
ABITIBI POWER & PAPER 
COMPANY LIMITED: 


Preferred 2814¢ per share 
Common 30¢ per share 
By Order of the Board 
L. B. POPHAM, Secretary 
Toronto, May 12, 1955 


—(Abitibi )— 
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FIRTH 44 CARPET 


COMPANY, NEW YORK, N. Y. 


DIVIDEND NOTICE 


The Board of Directors has declared 
a dividend of 10 cents ($.10) per 
share on the common stock, pay- 
able June 15, 1955 to stockholders 
of record May 31, 1955. The trans- 
fer books will not close. 


W. W. HARTS, Jr. 
Treasurer 
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~—t— READ 


INDEX OF 
PRODUCTION. 


Federal Reserve Board 


- for 
80 


Trade Indicators 


Wilectite CME TE Ed. «2 in cccc svsevedceees 


Pretet Cac EAD a isicecccccctsccecsseaes 
§Steel Operating Rate (% of Capacity)....... 
§Steel Production Index (1947-49 = 100) 


{Total Brokers’ Loans..... Bank Members 
{Demand Deposits ........ if 94 Cities 
{Brokers’ Loans (New York City) 


{Commercial Loans ...... { Federal Reserve 


ee 


Financial Summary 


100 
1945 1946 1947 1948 1949 1950 1951. 192 ) F MAM J $ AS ON OD 








SCALE > 


120 
115 


1955. 





—~ 1954 
7 May 14 May 21 May 2 


9,586 9,673 9,730 8,373 


740,935 757,333 750,000 681,967 


2 96.9 96.3 712 
0 145.5 144.7 105.7 


ao 1955 -_,, 1954 
May 4 May 11 May 18 May 18 


$22,607 $22,721 $22,743 $21,975 
3,830 3,704 3,762 3,197 
55,981 56,234 56,262 53,715 


2,069 1,998 2,060 1,694 


000,000 omitted. §As of the following week, +Estimated. 


Market Statistics-New York Stock Exchange 


Closing Dow-Jones 














een 1955— " a 
Averages: May 18 May 19 May 20 May 23 May 24 High Low 
30 Industrials .. . 417.83 419.72 422.89 420.32 420.39 430.64 388.20 
20 Railroads ... 155.83 156.72 157.41 155.59 155.84 161.54 137.84 
15 Utilities .... 63.45 63.77 63.91 63.75 63.89 65.52 61.76 
65 Stocks ....5. 156.35 157.12 158.02 156.82 156.97 161.24 144.35 
¢ 1955- . 
Details of Stock Trading: May 18 May 19 May 20 May 23 May 2 
Shares Traded (000 omitted)......... 2,010 2,380 2,240 1,900 1,650 
ge. Eee rs mr ares 1,164 1,168 1,183 1,197 1,189 
Number of Advances ................ 702 713 626 342 480 
Number of Declines ................. 225 246 321 626 451 
Number Unchanged ...............-. 237 209 236 229 258 
eh : Se 31 61 67 56 40 
eg a er ee 17 3 9 13 11 
Bond Trading: 
Dow-Jones 40-Bond Average......... 99.61 99.72 99.71 99.71 99.69 
Bond Sales (000 omitted) ............ $3,233 $4,040 $3,120 $3,354 $3,620 
rm 1955 ~ ——155——_, 
*+Price Earnings Ratios: Apr.20 Apr. 27 May 4 Mayll tMay 18 High Low 
50 Industrials ...... 13.71 13.66 13.47 13.39 11.21 13.71 11.21 
20 Railroads ....... 11.74 11.62 11.45 11.45 8.45 11.74 8.45 
20 Utilities «.... :.. 16.50 16.32 16.31 16.19 15.15 16.50 15.15 
*+Common Stock Yields: 
50 Industrials ...... 4.06% 4.08% 412% 4.16% 4.18% 4.38% 4.06% 
20 Railroads ....... 4.52 4.57 4.63 4.64 4.68 5.18 4.52 
20 Utilities ......... 4.54 4.57 4.59 4.62 4.63 4.65 4.49 
OU RBCS: Sikhceeenn 4.14 4.16 4.20 4.24 4.25 4.44 4.14 
* Average Bond Yields: 
REA. cccinvnsciscvnee 2.992 2.986 3.002 3.018 3.020 3.020 2.879 
PRS es ees arate Sree eRe 3.242 3.251 3.263 3.277 3.281 3.281 3.151 
Ss e552 in eee 3.526 3.519 3.522 3.523 3.518 3.526 3.471 





*Standard & Poor’s Corp. {For latest figures see page 17. }Price earnings ratios based on 1955 


earnings. 


The Most Active Stocks—Week Ended May 24, 1955 


ee errr rere Te errr 
Electric & Musical Industries ............ 
Pan American World Airways 
Textron American 
MAGS: CMPPOTOOIN Gd, 55 6ki S586 Kd no sons 
Sunray Mid-Continent Oil 
PI CO ie i0as's ce cveeaiaes 
I ROI a ia vik ved onss i csceebinant 
SURI SUI 65k 6 hve sn dccedcnaions 
Canadian Pacific Railway 


eee ee ee ee ee sees 


eee eee eee eee eee 


Shares 
Traded 


126,800 
119,200 
90,700 
88,000 
86,000 
83,100 
80,300 
79,000 
76,400 
75.100 


-——Closing —_, Net 
May 17 May 24 Change 


545% 6014 +55% 


3% 4% + % 
1834 19% + % 
18 1834 +% 
45% 487% +3% 
23 23% +% 
54% 563% +2% 
55 60% +5% 


15% 17% +154 
31% 32% +1% 
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To Select the Best Reports in IOO Industries from 5,000 Rated 


Annual Report Statistical Yearbooks 
Advertisements Meeting Minutes 
Fifteenth eAnnual Report Survey 


Contest Closes 
June 17, 1955 








International 
Competition 





Qualifying 
@ Round 


Final 
e Awards 


prj IN 
ANNUAL REPORT [Besa M) ANNUAL REPORT 


rye TCLGEy la a 
ola S ae’) 


SURVEY NUMBERe* ===) AWARDS NUMBER 


June 29th Issue of Oct. 26th Issue of 
FINANCIAL WORLD 28¢ar of Industry — FINANCIAL WORLD 


Bronze Oscars for 


Reviews new techniques, improvements Best Reports in Full report of the Screening Committee 


and trends in annual reports. Lists all ; and Independent Board of Judges in 
reports winning “Merit Awards” and 100 Industries selecting the best annual reports in 100 


fe tog 





thus qualifying for final judging for BE OF industries, the winners and runners-up 
bronze Oscars in 100 industrial classi- Annual Report for bronze Oscars, plus finalists for 
fications (both alphabetically and by Advertisements silver Oscars and the gold trophy. 
industries). List of annual report ad- Cover Designs Also winners of top awards for annual 


: sas i Peagea report advertisements, statistical year- 
vertisements, statistical yearbooks, and Statistical Yearbooks ienkkh. nak memennetins ceneee, Ti 


t- ti t li ‘ : eased 
post-meeting reports qualified for final Post-Meeting Reports issue distributed at Awards Banquet 


judging. - ih aa in New York, October 24, 1955. 
Advertising Forms Close: Silver Oscars Advertising Forms Close: 
Monday Noon, June 20th Gold Trophy Monday Noon, Oct. 17th 


Bronze Oscars for Best Annual Reports in 100 Industries: 


Air-Conditioning and Coal and Coke Glass Oil Well Equipment * Shipping Lines 
Refrigeration Communication Graphic Arts Paint and Coatings Shoe and Leather 
Aircraft Mfg. Confections Grocery Store Chains Paper Products Small Loans 
*Airlines Construction Service Hosiery & Lingerie *Petroleum Sports Equipment 
Aluminum Products Control Equipment Hotels Photo Equipment *Steel & Iron 
* Auto Equipment Containers—Fibre Household Appliance _‘Pipe Lines Stock Exchanges 
Auto Supply Stores Copper Products Household Equipment Plastics Stove and Heater 
Automobile Dairy Products *Insurance _ Plywood & Millwork Sugar and Sweetening 
Baking Department Stores Life Insurance Printing Equipment Synthetic Fibre_ 
*Banking Distilled Spirits Machine Tools Publishing Weavers 
Battery Drug Products *Machinery, etc. Pulp and Paper Textile Weavers 
Brewing ; Drug Store Chains Materials Handling Radio & Television Tobacco 
Building Equipment Electrical Equipment Meat Packing Rail Equipment Transit—Municipal 
Building Materials Electronics *Metal Products *Railroads Tractor and Truck 
Bus and Truck Lines Farm Equipment Milling . Rayon—Acetate Fibres *Utilities 
Carbonated Beverage Finance—Auto, etc. Mining Restaurants Variety Merchandise 
Cement Financial Organizations Motion Pictures Rubber and Tire Vending Machines 
*Chemical ; Food Containers Musical Services » Rugs and Carpets Vintners 
Clothing Chains Foods (Packaged) Mutual Funds Savings & Loan Watches and Clocks 
Clothing Mfg. *Gas Office Equipment Shipbuilding Water Works 





* Judged according to “Total Assets,’’ or in more than one characteristic classification. 


TWO OUTSTANDING ISSUES FOR NATIONAL ADVERTISERS 
Extra Circulation—Top Management Readership—Long Reference Value 


TO ENTER: Send Two Reports to WESTON SMITH, FINANCIAL WORLD, 86 Trinity Pl., New York 6, N. Y. 
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PIPE LINE REFINING MARKETING 


What SuNRAy is planning to do in the future is much more 
important than what SUNRAY has done in the past. You can’t use 


last year’s yardstick to measure SUNRAY — this year or any year 
in the future. 


The Company is now in its 35th year — but still growing. 
SUNRAY has always been flexible enough to recognize “changes” 
that will better its operations. The changes SUNRAY has made 
in the past have always meant improvement. New methods the 
Company has adopted for the exploration, producing, refining, 
If you would like a copy of and transporting of oil and its products have paid off substantially. 
SUNRAY’s Annual Report for The newest change... the merger of Mid-Continent Petroleum 
1954 which reviews another Corporation . . . adds another great modern refinery and a solid 
year of progress, we will be marketing and products distributing organization to SUNRAY’s 
happy to send it to you. Just _already strong producing, refining and pipe line operations. This 
drop a note to SUNRAY, latest change, through strengthening growth, now makes the 
Dept. FW, SUNRAY BUILDING, combined SUNRAY MID-CONTINENT OIL COMPANY a fully 
Tulsa 2, Oklahoma. integrated organization. The Company has facilities to handle the 
complete scope of activity from the discovery of oil to the distribu- 
tion of finished products at D-X service stations and at distributors 

and dealers throughout the middle west and mid-south. 


Watch SUNRAY MID-CONTINENT Grow! 


D-X is the brand name of quality products manufactured 
by D-X Sunray Oil Company, a wholly-owned subsidiary. 


SUNRAY MID-CONTINENT OIL COMPANY 


GENERAL OFFICES & SUNRAY BUILDING * “TULSA, OKLAHOMA 





